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NEW CADILLAC & LASALLE 


po GM Sept. Sal Cadillac Sixty 
Sparks] ("1 rida sks 


Safety Savants M 0 d e | Changes LaSalle $1,179 Up 


Knudsen Blames Roads : 

De Soto Chrysler Peeks i ‘ w 
Total fo r Month D rops Bo 7 am ‘cee 

To 66,547 Against a r 


Performance 
71,648 Last Year 
i t. 11.—Three 1936 
New York, Oct. 11.—Sales of sare, : 


lines of Cadill and La Salles, 
General Motors cars and trucks oe — 


; : including a new and_ smaller 
to consumers in the United States Cadillac at the lowest Cadillac 
a pe ae a a price in 27 years were on display 
ag : ae See in dealers show rooms. 
with 127,346 units in August and today in 


a Prices are lower on all lines, 
a a a especially in the Cadillac group, 


to which has been added the 
Sales to dealers in the United Series Sixty, an entirely new and 
States were 22,986 in September smaller Cadillac. 
against 103,089 in August and 53,- The Series Sixty, lower in price 
738 in September, 1934. than any Cadillac since the four- 
Total sales to dealers in the cylinder models of 1908, lists at 
United States and Canada plus only $1,645 at the factory. This 
overseas shipments were 39,152 model, according to company offic- 
units in September, compared 


ials, has been created for those 
with 124,680 in August and 71,888 who desire Cadillac distinction in 
in September, 1934. 


a personal car of convenient size, 
During the first nine months of The new _ UCadillac-Fleetwood 
this year, sales to consumers in 


Series, includes the V-8, V-12 and 
the nation were 951,373 units and —— aoe = are on 
754,121 in the correspondin e- ard throughou is series. 
riod of last year. , 7 carry turret tops, this being the 

Sales to dealers in the United first application of steel top con- 
States in the same period, re- struction to custom-built bodies. 
spectively, were 975,329 and 841,- The 1936 LaSalle reveals further 
588, and total sales to dealers in refinement of lines and perfor- 
the United States and Canada and mance. Reduced LaSalle prices 
overseas shipments were 1,220,182 | co-operating in a plan to intro- ao emt from $1,175 to $1,255 
and 1,065,766 units. = duce their new 1936 models with at — ee _ 

It was pointed out in informed | the National Show, opening Nov. » The — ah a _. 
quarters that the sharp drop from | 2 js disclosed by the preliminary poll = with BGSEAS a: . 
August to September, and the| report on September production vin soos = vag weg I new 
level under the same month of | released today by the association. -8 mo vt ° ees an or 
last year, were caused by the] past month, according to the esti- ——, t — i. ares > 
earlier change this year to neW| mate, association members pro- = eration ond sai 2 he capable 
models which are expected to be | quced 57,860 vehicles, a decrease of road speeds up to 90 an 
introduced formally at the New | o¢ 6g per cent under the preced- miles per hour. Also it offers, 
York Automobile Show next ing month and a drop of 50 per 
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Prying at Pontiac 
Pierce-Arrow’s Program 
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Chris Sinsabaugh 















IME WAS when the automo- 

bile industry used to raise 
merry hell with the trade press 
when traffic accidents and fatali- 
ties were played up in print. The 
industry figured such stories 
scared possible customers and the 
less said the sooner mended. But 
what a change has come over the 
higher-ups of the business within 
the last couple of years! There 
has been a distinct switch of opin- 
ion as to publicizing highway ac- 
cidents. The growing death toll, 
has convinced automobile manu- 
facturers that unless something is 
done drastic legislation that would 
hamstring the industry would 
follow. 















HEADING STRAIGHT FOR PROSPERITY is the new Cadillac 60 
Series which brings Cadillac name into a new price bracket with 
a tag of $1,645. 


Model Change-overs Cut 


September Production 


New York, Oct. 11.—The degree 
to which members of the Auto- 
mobile Manufacturers Assn. are 












* * * 


AT THE PRESENT time the 
industry is safety-conscious in a 
most practical way and it didn’t 
take that gruesome article in 
Readers Digest entitled “And Sud- 
den Death!” to bring this about. 
The industry was ahead of it. 
The manufacturing trend is dis- 
tinctly different from the old days. 
Now the industry is not featuring 
speed in its advertising but play- 
ing up the safety features built 
into the cars. For 1936 this is 
even more pronounced. As I run 
through descriptions I note that 
practically every manufacturer 








their preparations for the change- 
over to the new models. 

On the basis of the above esti- 
mate the output of association 
members for the year to date was 
placed at 2,029,428 cars and trucks, 
an increase of 15 per cent over 
the same period last year. 

The report which covers the 
operations of all but one major 
motor vehicle manufacturer in 
the United States is based upon 
reports of factory shipments and 
is summarized below. 























Engineers say, high gear pick-up 
even at touring speeds above 70. 


month. 
points out safety features that} For the first nine months, it oat tae the output for Sep-/| September, 1935...... 57,860 Built in three body models by 
are incorporated in the new|/ was shown, total sales to con- hd rs ; ‘ August, 1935 ........ 179,918 (Continued on Page 10, Col. 1) 
models. sumers were substantially higher, = ne < > production ceeneneee, NE cas 116,649 
* « « : : was due to the fact that so many months, 1935...... 2,029,428 
fi he t th tire ’ , 
WE'RE GOING to hear plenty| trade the trend of the entire | | tomobile companies belonging | 10 months, 1934... 1,758,598 Safety Congress 


to the association suspended pro- 
duction operations during most of 
the month in order to complete 


on the subject in Louisville next 
week when the National Safety 
Council will hold its annual con- 
gress. The automobile industry 


Set For Session 


3 New Pontiacs Name Northrup 


is going to give the council full 





Due October 19; 





Chief Engineer 






In Louisville, Ky. 


support in its campaign to make we —_—_— 
i fer. - ° ° 7 Louisville, Ky., Oct. 11.— The 
ees coe a 12,000 in Field The Top Ten At Hudson Motor National Safety Congress is set 
50 representatives to the congress aa Passenger Cars — for a large and important meet- 
and on Monday morning W. S.| Pontiac, Mich. Oct. 11.— The First Ten in Registrations Detroit, Oct. 11—H. M. North-|ing at Louisville, Oct. 14 to 18, 
"<nudsen, executive vice-president,| new 1936 version of the “Silver as Reported in ADN today. rup has been appointed chief with a number of subjects to 
will talk on “Car Safety and Plant | Streak” will be shown by Pontiac 1935 a 1934 engineer in charge of all engi- | come under discussion as affect- 
Safety.” I have had a chance to| dealers throughout America next Pes. Make a neering activi- | ng the automotive industry more 
ean his script and I feel sure he| Saturday, Oct. 19, H. J. Klingler, 1—610,649 Ford 420,940— 1 ties of the Hud- | or less directly. 
going to call a spade a spade.| president and general manager of ’ —S om son Motor Car} According to Harry Barsantee, 
1s Knudsen sees it, the indus-| Pontiac, announced today. 2—461,343 Chev. 399,926— 2 Co., according| publicity director for the body, 
y is doing everything possible} Two lines of sixes and a 8—288,892 Plym. 234,827— : to an announce- | who is now in Louisville, an im- 
to make the cars safe. It feels| straight eight again will comprise 4—131,738 Dodge 68,705— - ment made by portant ‘subject as affecting the 
that the ’36 cars are going to be| the Pontiac offerings for the new 5 108.888 Old anes. ‘Me A. E. Barit,| automotive industry will come up 
as foolproof as engineering brains] season, Klingler said. ie »- & general mana-|0n Monday, Oct. 14. 
ca1imake them, but the fly in the| The chromium grille, popularly 6—103,250 Pont. 57,650— ger, this week. Barsantee stated that about 
oi: ‘ment is the drivers them-| called the “Silver Streak,” again %— 54,718 Hud.* 45,722— He will operate | 7,000 were expected to attend, and 
that there would be 30 section 


seles. If they use the safety 
too's put in their hands by the 
cai manufacturer, there should be 
a narked reduction in the num- 
be of traffic fatalities. 

‘nudsen is going to analyze 
the cause of these accidents and 
I understand he is coming out 
strong for no diversion of gaso- 
line tax money from highway con- 
(Continued on kage 25, Col. 1) |! 












, 


will feature the new models, but 
in changed and refined form, he 
added. He assures owners of 1935 
Pontiacs that their cars will not 


be obsoleted by radical change in | 


design. | 

Production of the new 1936 
models has been going forward in 
increasing volume since mid-Sep- 





tember, Klingler said, and by an- 
(Continued on Page 2, Col. 1) 


8— 45,878 Buick 
9— 32,322 Chrys. 
10— 28,720 Stude, 


*Includes Terraplane, 


45,315— 
19,525—10 
31,603— 9 


Total All Makes 


2,006,952 


1,444,205 


See Tables, Pages 24-25 





a 
|H. M. Northrup 


| general manager S. G. Baits, who 
|for many years has been Hud- 





under the direct 
supervision of 
vice - president 
and assistant 


son’s chief engineer. 
Northrup has been 
chief engineer since 


assistant 
1929. He 


| joined the Hudson Motor Car Co. 


in 1919. 


meetings, with the Street & High- 
way Traffic Section meeting Mon- 
day and all through the week, 
with a traffic school for an hour 
or two each morning. 

Uniform traffic lights and sig- 
nals will come up for discussion, 
while there will also be some dis- 
cussion regarding safety glass in 

(Continued on Page 24, Col. 2) 
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790 Expected to Attend Second ATA Convention 


To Study Requirements 
Of Motor Carrier Bill 


© 


Washington, Oct. 1 11.—An attend- | 
ance of 750 motor truck opera- 
tors is forecast at headquarters 
here for the second annual con- 
vention of American Trucking 
Assns., Inc., at Chicago next Mon- 
day and Tuesday. Federal regu- 
lations of the industry and safety 
will be the principal subject of 
discussion. 

Among 
Joseph B. 


the speakers will be 
Eastman, Federal Co- 
ordinator of Transportation and 
chairman of Division 5, Motor 
Carriers, I. C. C.; John L. Rogers, 

director, Bureau of Motor Car- 
riers, I.C.C.; Gov. Harold G. Hoff- | 
man, of New Jersey; “— arles P. | 
Clark, deputy director, RA; L. 

F. Orr, chairman highwi = trans- | 
portation committee, National | 
Industrial Traffic League; John 
Broderick, president, Cartage Ex- 
change of Chicago, and Dr. C. H. 
Sandage, of the U. S. Census 
Bureau. 

Plans of the 
the requirements of the 
Carrier Act will be discussed 
detail. It is expected that by 
time the operators assemble 
forms to be used in applying 
certificates and permits under 
act will be available. 

The question of rates, which 
has excited more activity within 
the ranks of the industry than 
any other subject since the be- 
ginning of code days, will also 
hold a prominent position. 

During the safety phase of the 
convention winners of the first 
annual national highway safety 
contract, announced in ADN last 
week, will be presented with their 
prizes. 


3 New Pontiaes 
Due October 19; 


meet 
Motor 

in 
the 
the 
for | 
the 


industry to 


12.000 in Field | 


| ber 


(Continued from Page 1) 

day he anticipates 
of more than 12,000 
units, which will enable every 
dealer in the United States to 
have ample cars to show repre- 
sentative models of every line. 
This is more than three times the 
number on hand at announce- 
ment day last year. 

Plans call for production of at 
least 48,000 of the new cars by 


nouncement 
field stocks 


the close of this year, which, 
added to the 125,000 turned out 
since Jan. 1, will bring the year’s | 


total to more than 170,000 cars, as 
against last year’s production of 
81,200, Klingler pointed out. 

For next year a minimum quota | 
of 225,000 has been set. If this 
goal is achieved it will mark the 
most successful and highest vol- 


ume year ever enjoyed by Pon- | 


tiac. 

Start of production on new 
models, after closing the plant at 
the end of 1935 model manufac- 
ture, was accomplished in the 
shortest time ever set at Pontiac. 
The demand for the 
Streak” during the 


ture cars at the capacity of the 
plant without at any time com- 
pletely catching up with the retail 
demand, Klingler said. 

The capacity of the plant has 
now been doubled, new buildings 
have been added, the Pontiac 
foundry reopened after a depres- 
sion shutdown of four years, and 


other preparations made for the 
biggest year in the company’s 
history. 


Lease Studebaker Plant 


Detroit Oct. 11.—Over 20,000 
square feet of the former Stude- 
baker plant at Clark and West Jef- 
ferson have been leased by the 
Handy Governor Corp. A full equip- 
ment of new machine tools is being 
installed. The new plant will spe- 
cialize in volume. production of 
Handy Perfection Oilbath Airclean- 


ers. 


“Silver | 
year has | 
enabled the company to manufac- 


| Moock, 
| French, Frisco distributor for Dodge 





‘GM E xport Sales 


Gain 35 Per Cent 


For September, ¥ 


New York, Oct. 11. Sales of 


General Motors cars 


‘to dealers in the overseas 


markets during September totaled | 


22,909 units. This volume repre- 
sents an increase of 35 
over sales in the corresponding 
month of last year, and 6.8 per 
cent over sales in August this 
year. 

In the first nine months of 1935, 
sales totaled 216,062 units, repre- 
senting an increase of 27.6 per 
cent over sales of 169,337 reported 
for the corresponding period of | 
1934, and the highest overseas | 
volume attained in the corre- 
sponding period of any year since 
1929. 

These figures include the prod- 
ucts of the corporation’s Ameri- 
can, Canadian, English, and Ger- 
man factories sold outside of the 
United States and Canada. Amer- 
ican-source’ sales 
Pontiac, Oldsmobile, Buick, La- 
Salle and Cadillac vehicles re- 
flected substantial gains in prac- 
tically all of the 104 countries 
comprising the overseas market. 
yeneral Motors sales of its Vaux- 


hall cars and 3edford trucks 
manufactured in England, and of 


the Opel and Blitz products man- 
ufactured in Germany, also 
showed encouraging gains in the 
countries in which they are pro- 
duced, it was said. 


Greyhound Lines 
Respo ndent In 
Wagner Test Case 


Washington, Oct. 11—A mem- 
of the motor transportation 
industry today became the target 
in proceedings which promise to 
become an important test of the 
powers of the National Labor Re- 
lations Board under the new Wag- 
ner law. 

Issuing its first complaint, the 
Board names the Pennsylvania 
Greyhound Lines, Inc., and Grey- 
hound Management Co., Inc. 

The charges include dismissal 
of employes in violation of the 
Wagner law, making threats and 
keeping union meetings under 
surveillance. 

This pioneer case is considered 


so important that the entire 
board will conduct the hearing | 
in Pittsburgh, Oct. 22. 


of Chevrolet, | 








and trucks | 


.) per cent | 


pouring off the assembly line at Lansing. 


| 
| 
| 


the governor issued a statement 
saying the decision would be 
| appealed promptly. 

The decision, handed down by | 
| three Federal judges, marked the 
first serious reversal in the gov- 
ernor’s ambitious business regu- 
lation program pushed through 


AT THE RATE of more than 7: 





1936 Oldsmobiles are 


50 cars a day, 
| Here is shown a portion of 
the line as the striking new front end is lowered into — 





Indiana Governor Asks 


Finance Law Adherence 


Indianapolis, Ind., Oct. 11— 
Finance companies operating in | 
Indiana have been advised by 


Governor Paul V. McNutt to ob- 
serve the 1935 state law regula- 
ting their business until constitu- | 
tionality of the act is determined | 
by the United States Supreme 
court. 


Following a decision of a three- 
judge court in South Bend hold- 
ing that the consumers’ credit 
act, regulating all 
financing, to be 


the last legislature and including 
a state NRA act which, of course, 
folded up along with the national 
measure. 

Test suit of the credit bill which 


| was bitterly fought by automobile 


finance companies 
its stormy journey 
legislative 
by the 


dealers and 
throughout 
through the 


was brought General 


Motors Acceptance Corp. and the | 


McHenry Chevrolet Co. seeking 
to enjoin the governor and the 
state department of financial in- 


stitutions from enforcing the act. | 
Plaintiffs’ attorneys argued that | 


the act sought to delegate ille- 
gally certain 
to the department by allowing it 
to fix minimum finance charges 
on merchandise retailing for less 











PLYMOUTH PEEKING was done on a big scale in San Francisco 


recently. Here are (rear) 
branch of J. W. McAlister Co.; 
(hisself), San Francisco 
vice-president of the 


Coast preview. 


Harry Childers, manager of the 
(left to right) James W. McAlister 
Chrysler-Plymouth 
Plymouth 


Fresno 


distributor; Harry G. 
Motors Corp., and J. E. 
and Plymouth, at the Pacific 


installment | 
unconstitutional, | 


channels | 


legislative powers | 


| than $1,500. They argued also 
that the act violates “due process” 
clause of the federal constitution. 

The bill, when finally passed, 
was considerably modified because 
the widespread opposition and 
publicity it created. Although 
touted by its sponsors as a mea- 


| 


sure for the consumer’s benefit 
those familiar with its operation 
state that on small balances—of 
$300 or less it actually permitted 
the charging of a much higher 
rate than was previously legal. 
|} One of the principal objections 
to the measure was that it pro- 
posed auditing dealers books and 
finance companies, the cost of 
the audit to be charged to the 
firm whose books were checked. 


Dominion Car Plants 
| To Reduce Accidents 
| Montreal, Can., 

mobile manufacturers 
their part in trying to cut down 
the high motor accident totals, 
C. E. McTavish, general sales 
manager, General Motors Prod- 
ucts of Canada, Ltd., told press 
representatives from all parts of 
| Ontario, who gathered at Oshawa 
| for a preview of the 1936 Mc- 
\soecean polar” Speaking at a} 


luncheon prior to the unveiling 
of the new models, McTavish 
pointed out that car manufactur- 


| dollars in highway safety cam- 
paigns; had organized their em- 
ployes for vigilance against acci- 


their cars as many safety features 


as possible. 


Show 





Newark, N. J. 
(Truck Show) Oct. 30-Nov. 2 


| New York ........-Nov. 2-9 
Los Angeles ....... Nov. 2- 9 
| Baltimore ......... Nov. 2-9 
Washington, D. C..Nov. 2- 9 
| Akron, O.......... Nov. 9-15 
Columbus, O. ...... Nov. 9-15 
Buffalo, N. Y......Nov. 9-16 
| Newark, N. J. ..... Nov. 9-16 
OS SAA Nov. 9-16 
Toronto, Can. ..... Nov. 9-16 
| Indianapolis ....... Nov. 9-16 





Boston, Mass. .... . Nov. 16-23 


Oct. 11.—Auto- | 
are doing | 


ers were spending thousands of | 


dents and had incorporated into | 


Portland, Me....... Nov. 9-16 | 
| Cincinnati, O. ..... Nov. 10-16 | 
St. Louis, Mo. ..... Nov. 10-16 
| New Haven, Conn. . Nov. 11-16 | 
| Pittsburgh, Pa...... Nov. 11-16 | 
|Omaha, Neb. ...... Nov. 11-16 
| Philadelphia ....... Nov. 11-16 
| Brooklyn, N. Y..... Nov. 11-16 
| Asbury Park, N. J... Nov. 11-17 
Toledo, O. .......- Nov. 15-21 





Rogers Named 
| To Head New 


™ a 

Carrier Bureau 
Washington, Oct. 11.—The Inter- 
state Commerce Commission this 
week announced the names of 
staff personnel appointed to 
assist John L. Rogers, director 
of its Motor Carrier Bureau, in 
administration of the new law 
bringing interstate bus and truck 
| operation under Federal regula- 
|tion. The appointee to key posi- 

tions are: 
Park M. 
seven years 
Greyhound 


Smith, Illinois, for 
associated with the 
Management Corp., 
and W. Y. Banning, formerly of 
the staff of the Pennsylvania 
Public Service Commission, assist- 
ant directors: Walter Hayes, for- 
merly assistant general manager 
of Sears, Roebuck & Co., chief of 
the traffic section, and J. E. 
Davey, of New York, associated 
with Railroad Federal Co-ordina- 
tor of Railroads Eastman for the 
| last year, chief of finance section. 
The commission announced that 
10 sections of the bureau will 
headquarters here headed 


| have 
by: 
H. M. Roberts, of Kansas, chief 
iof certificates and insurance; H. 
assist- 
ant chief; W. A. Hill, former ICC 


|L. Callanan, of New York, 

ee chief of complaints; 
Maurice E. Sheahan, formerly 
| auditor of Greyhound central 
revenue bureau at Chicago, 
|chief of account; G. L. Swink, 
|former ICC examiner, assistant 
chief of finance; H. H. Kelly, 


former official of Federal Bureau 
of Public Roads, chief of safety; 
G. R. Wellington, of Rhode Island, 
assistant chief; J. G. Scott, for- 
merly of NRA, chief of law and 
enforcement, and G. A. Casey, 
formerly in statistical department 
of ICC, assistant to the bureau 
director, 


'New ’36 Reos to Bow in 
November Says Bates 


Lansing, Mich. Oct. 11.—Don 
E. Bates, president of the Reo 
Motor Car Co., announced today 


that Reo will go into production 
of its 1936 line the second week 
in October, the earliest date in 
recent years. This is to conform 
with the early production sched- 
ule set this year by the entire in- 
dustry in an attempt to level out 
| production and employment. 

| Voicing confidence in this plan 
|}and in the motor outlook for the 
coming months, Bates said, “Reo 
begins its 1936 season in an ex- 
cellent financial position, With 
the showing of a profit in the 
past quarter, Reo is preparing to 
face what we anticipate will be a 
banner year.” 








Dates 

Chhicago ..cccccvece Nov. 16-23 
Hartford, Conn. .... Nov. 16-23 
Norfolk, Va. ...... Nov. 16-23 


18-23 
18-23 


Des Moines, Ia..... Nov. 
|Elmira, N. Y...... Nov. 


Rochester, N. Y.... Nov. 18-23 
Syracuse, N. Y.....Nov. 18-23 
Nashville ........ Nov. 18-24 


19-23 
23-30 


Grand Rapids, Mich. Nov. 
Cleveland .. ... Nov. 





| Minneapolis . ...... Nov. 23-30 
Montreal, Can...... Nov. 23-30 
| Springfield, Mass. .. Nov. 25-30 
Minneapolis, Minn. . Nov. 28-30 
Kas. City, Mo... Nov. 30-Dec. 6 
| Milwaukee ..... Nov. 30-Dec. 7 
New Orleans ......Dec. 1- 3 
Birmingham, Ala. ...Dec. 1- 4 
Denver, Colo. ...... Dec. 2- 7 
|Globe, Ariz. ....... Dec. 2- 7 
| Oneida, N. Y.......Dec. 2- 7 
| Red Bank, N. J.....Dec. 2- 7 
Seattle, Wash.......Dec. 2- 8 
Atlantic City, N. J... Dec. 9-18 





—, 


=, 


ees 


Pa, we 
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Photographic Murals Decorate New York Show 





Modern Style Transforms 
Grand Central Palace 


New York, Oct. 11—For the 


forthcoming National Automobile | 
Show, Nov. 2 to 9, a new depar- | 


ture is being made in decorating 
Grand Central Palace. In staging 
this “Motordom on Parade” effort 
is being directed at not only 
transforming the interior of the 
huge building into a suitable set- 
ting for the new cars, but making 
it convey certain definite and in- 
teresting information to visitors. 

Thousands of motorists never 


have been in an automobile fac- 
tory and are unaware of the 
hundreds of intricate processes 


employed in fabricating car parts 
and assembling them. With this 
thought in mind, the decorative 
scheme includes more than 2,000 
square feet of murals. For the 
most part, these are not the usual 
conventional paintings but are 
giant photographic enlargements 
worked into a huge design. They 
depict about 50 of the many 
factory operations essential in 
car manufacture and form a 
gallery which visualizes impres- 
sively the ingenuity and skill in- 
volved in production. 
Fountain of Light 

The color scheme of the en- 

semble is a combination of light 


blue, vermilion and chromium 
for the walls, and the _ 60,000 | 
square feet of carpet is a deep 


Burgundy tone. The design was 


planned and executed by Ivel, of | 


New York. 

A spectacular new feature is the 
“Fountain of Light,” a brilliantly 
illuminated electrical 
mounted at the head of the grand 
staircase which leads to the mez- 
zanine floor at the Park avenue 
end of the main hall. It consists 
of a series of large plate glass 
panels into which has been en- 
graved a design simulating a 
modernistic spray. By means of 
an arrangement of colored lights 


behind this glass, controlled by 
a flashing and _ color-blending 


mechanism, the effect of constant- 
ly spraying water is produced. It 
is somewhat comparable to the 
color effects used so successfully 


in municipal park fountains at 

night. Above the center of the 

main floor is to be suspended a 

large sign, with the keynote 
“Motordom on Parade.” 
Add Brilliance 

The walls and pillars of the 


Palace are being entirely covered 
with blue Upson board, a modern 
casein plastic. Large panels of 
corrugated chromium plate 
placed at intervals, adding brilli- 
ance to the spectacle. 


Strike Forces 
Cancellation of 
Frisco Show 


San Francisco, Oct. 11.—With 
a resultant estimated loss to this 
city of approximately $200,000, the 
20th annual Pacific Automobile 
Show, scheduled to be held in the 
San Francisco Exposition Audi- 
torium from Nov. 2 to 9 inclusive, 
has been definitely cancelled. This 





startling announcement was made | 


yesterday by Don Gilmore, presi- 
dent of The Motor Car Dealers’ 


Assn. of San Francisco, following | 
a meeting of the dealer body and | 


a conference of the Automobile 
Show committee. 

The reason for cancellation of 
the great San Francisco Automo- 
tive display is the automobile 
mechanics’ strike which has closed 
up the parts and service depart- 


ments of every San Francisco 
motor car dealership, according 


to president Don Gilmore. 

In a statement issued this morn- 
ing the dealer association presi- 
dent said the association would 
not agree to the demands made 
by the mechanics for a closed 
shop and a “hiring hall” to be 
operated under union manage- | 


display| 


are | 





@ 





| 
| 





> 


dealers,” 
consider 


ment. “The motor 
| Gilmore said “will 
these demands.” 

Gilmore confirmed the an- 
nouncement of the decision to 
cancel the annual automobile 
show in formal letters addressed 
|Governor Frank Merriam, the 
San Francisco Chamber of Com- 
merce and the Junior Chamber of 
Commerce of this city. 

Approximately $25,000 would be 
paid to mechanics for work re- 
quired in preparation for the au- | 
tomobile show and for entertain- 
ers and musicians, it was stated 
by officials of the show commit- 
tee. 

It was pointed out by President | 
Gilmore that the mechanics’ 
strike would “hurt” San Fran- 
cisco hotels, restaurants and 
places of amusement as_ thou- 
sands of show visitors come to 
San Francisco each year from all 
sections of California, Oregon and 
Nevada. 

“The dealer body regrets the 
cancellation of the annual show, 
however we have no choice in the 
matter,” Gilmore stated. “There 
appears to be no major issue in- 
volved except the closed shop and 
the ‘hiring hall’ and the motor 
car dealers regret their inability 
to compromise on these points.” 


car 
not 





ARCHITECT’S DRAWING of a portion of the main floor of Grand Central Palace for the 36th 
annual New York Automobile Show, Nov. 2-9. The design is by Ivel. A long strip of murals depicts 
with heroic-size photographs the methods by which skilled labor and the best mechanical brains have 
made possible today’s marvels of precision, beauty, safety and comfort in automobiles. 


21 Car Makers, 4 Truck 
Firms to Exhibit at N.Y. 


” 





= 
Violators are Marked 
With a Yellow Cross 


Berlin, Oct. 11—A huge 
yellow cross prominently 


Service Courses 








1h, ao New York, Oct. 11.--Exhibitors | ania Oil Co., Ine., Bronx, N. Y.; | emblazoned on their motor 
At GM Institute at the National Automobile Show | Motor Improvements, Inc., Newark, cars will hereafter identify 
- < opening here Nov. 2 will include , ow, ee, . a Page em chronic violators of Berlin’s 
‘ —, = miniiceese 4 | phia; nited American Bosch Corp., a " aw a 
| oO Start Oct. 14. 21 passenger car makers and| Springfield ee ican eS traffic laws. The insignia is 
f nu truck manufacturers. | Corp., Chicago; Alemite Corp., Chi intended to facilitate identi 
s S : Thirty accessory compamles | cago; Caterpillar Tractor Co., Peoria, fication of habitual offend- 
Detroit, Oct. 11.—Special courses have been allotted space to date Ill.; Titeflex Metal Hose Co., New ers and cut short any argu- 
for service managers of car and | and it is expected that more will| ark, N. J.; Waukesha Motor Co., ment with traffie police. 
truck dealers of General Motors | be given locations later. Exhibi- | Waukesha, Wis.; Clersite Co., New Minor offenders will have 
divisions will be resumed at the | tors to date follow. |} York; Railway Express Agency, New their cars decorated with a 
General Motors Institute in Flint Passenger Cars York; Jackomatie Corp., New York; yellow ring, and all motor- 
a sais sin sieiteeiiaiaiaglls ai aior : : ; : Buda Co., Harvey, Ill.; Appleton . . me aoe 
this year, according to Major/ Auburn Automobile Co., Auburn,| jj Gl, ag ll tg oe ists thus stigmatized will be 
Albert Sobey, director of the In-|Ind.; Brewster & Co., Inc., New! ,*° za = Seek eee ae ' 
; —s : a ; a i itery Co Freeport, Ill.;  Eneyeclo compelled to report to the 
stitute. The first course opens | York; Buick Motor Co., Flint, Mich.; | : IP , is ae 2 nn " 
: , : ; : paedia Britannica, Ine.. New York; Municipal Motor Traffic 
Oct. 14 and will continue for five | Cadillac Motor Car Co., Detroit; | j, . ’ 5 3 | t 
] : St Cees Cishae Cha. Dnkmeiie ee Eaton Mfg. Co., Cleveland; W. E. Bureau for a periodic 
weeks, with others following in AOTEOIOY SEOSOE SOx, SOLS, NNTT*" | Preden Co., Inc. New York: Lis checkup 
succession during the next 10|/!er Corp., Chrysler Sales Division,| (01) Engineering Co., St. Louis, Mo.: : 
Detroit; Chrysler Corp., De Soto Divi a ee a get iy ae 
months. ? : a : Columbia Axle Co., Cleveland; Rent- 
sion, Detroit; Dodge Brothers Corp.,| , Seattas Caw NI , oe 
Heavy enrollment in all courses | Detroit: Duesenbere, Ine., Indian ‘A Ra. er oe New York; Helen rye ° 7 
is indicated by applications al- | apolis, Ind.; Graham-Paige Motors | “ taniett, New York. lire | rice War 
ready accepted, reflecting the in- | Corp., Detroit; Hudson Motor Car _ 


Co., Detroit; Hupp Motor Car Corp., 


Threatens On 


Diesels Are Featured 


terest of dealers in building up ) 1 ) } 

their service departments as effi- _ oo. anes ag peseeees F Fi Ti SI 

rient ¢ itable units >j IS.5 ds Motor Works, Lansing, ‘or First lime at Show ° 

cie€ nt and profit able units of their Mich.; Packard Motor Car Co., De- x National Seale 
business. Instruction follows the troit;. Pierce-Arrow Motor Corp., New York, Oct. 11.—New types | 

practical problems of service de- | Buffalo, N. Y.: Plymouth Motor| Of Diesel engines will be featured —— 

partments and includes principles | Corp., Detroit; Pontiac Motor Co.,| for the first time at the National New York, Oct. 11.—A nation- 
of shop operation as they apply | Pontiac, Mich.; Reo Motor Car Co.,| Automobile Show in Grand Cen-| wide price war threatens the rub- 
to equipment, personnel, manage- | Lansing, Mich.; Studebaker Corp.,| tral Palace, Nov. 2 to 9. More| per tire industry, it was learned 
|} ment and merchandising. South Bend, Ind.; Willys-Overland| than half a dozen makes will be So far a. price cutting 


today. 


| Co., Toledo, O. 


Sales and service departments | displayed in the motor and ac-|has been confined to large com- 
of the car and truck divisions | Trucks cessories section, and rumor has| mercial accounts in New York 
have co-operated in arranging the | Chevrolet Motor Co., Detroit; | it that one of them may be shown | City, but there are fears that it 
course, so service managers will | Dodge Brothers Corp., Detroit; Reo|in a passenger car chassis. | will ‘spread 
benefit by plans in which they are Motor Car Co. Lansing, Mich.; The exhibits include those of | Reductions to large commercial 
particularly interested. Willys-Overland Co., 1 oledo, O. Continental Motors Corp., Her-| ysers have gone as high as 50 per 

The courses are open to service | Accessories cules Motors Corp., Caterpillar cent, in addition to which a 20 
managers and key service men of |_ Bendix Aviation Corp., South} Tractor Co., Waukesha Motor per cent discount off list prices 
| General Motors dealers whose ex- | Bend, Ind.; Chilton Co., _Philadel- Co., and Buda Co. In addition, | was given. 
perience fits them for advanced | phia; enone we Corp., De-| there will be the exhibit of the While tire circles in Akron be- 
instruction. The study and the | Gorton mes ROtees re: | Hemphill Schools of Diesel En- lieve that the situation will be 
actual application of principles of | Tire Corp., New York; Motor, New| gines, a presentation of the way brought under control, shortly, 


students instructed in the 





service management are com-| York; Overhead Door Corp., Hart- ; are 2 . hat unless th 

bined. Applications for the course | ford City, Ind.; York Automotive| building and maintenance of this they do concede t . e 
: oe. weve : . ‘ unsettlement is quickly ended the 

can be made directly to the | Distributing Co., New York; Mor-'new type of motor. va ill spread 

| Institute. : nae | war will spread. 


The rubber men feel that if the 
cutting is not checked there is a 
distinct possibility that it will be 
extended to private car users, 

The current war is an after- 
math of the price slashing this 
| spring, when many small dealers 
|acquired large supplies at the 
| then prevailing low prices and are 
| now letting these tires out on the 
market, depressing it. 


ATA Warns Truck. 
Owners to File! 
For Certificates 








Washington, Oct. 11.—J. Ninian 


Beall, of counsel for American 
Trucking Assns., Inc., this week | : . — 
warned motor truck operators 4\ 639 Accident Deaths 


who have the slightest doubt as to 
whether they are affected by the 
Federal Motor Carrier Act to file 
applications for a certificate or 
permit under the so-called “grand- 
father” clause. 


In Sept.; Up Slightly 
Washington, Oct. 11.—Reports 
to the Census Bureau from 8&6 
large cities show that during the 
four weeks ending Sept. 28 there 





He urged operators to “get were 639 deaths from automobile 
>»; > rj ”? i > € £ ra i i i 
under the wire in the 120 days accidents in those areas against 
allowed for the filing of applica- 748 in the corresponding period 


tions, reminding them that after 
that period they would have to 
prove “convenience and neces- 
sity.” 


| last year. 

The figures indicate an increase 
of 1 per cent in motor vehicle 
fatalities during the last year. 


PREPARING MURALS for the New York Show. Heroic-size pho- 
tographic enlargements are to be combined with painted murals as 
one feature of the show decorations, 
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War in Africa Brings Jump in Truck Exports 


Ship 





More han 1 ,000 


Units; $1, 000, 000 i in Aug. 


Washington, Oct. Fore- 
shadowing Mussolini’s assault 
upon Ethiopia, Italian Africa was 
the principal consignee of Ameri- 
can trucks shipped abroad in 
August, the Commerce Depart- 
ment reveals. More than 1,000 
units, valued at a little more than 
$1,000,000, were shipped to Eritrea 
and Somoliland during the month 
as against 182 units, valued at 
$90,000, during July. 

There was a far more unexpect- 
ed decline in general automotive 
exports from July to August, due, 
of course, to gradual completion 
of the production of 1935 models 
preliminary to earlier introduc- 
tion of the 1936. Shipments 
abroad in August were valued at 
$16,746,998, a fall of 18 per cent 
from July but $642,411 above 
August, 1934. 

Valuation of passenger car 
exports was $5,623,614, or 33 per 
cent below July. The strong de- 
mand for trucks continued gener- 
ally and although the total of 
units was slightly under July the 
valuation of $5,540,637 exceeded 
the July figure. 

Tractor shipments increased 47 
per cent, August exports being 
valued at $2,029,131, compared 
with $1,380,788 in August, 1934, 

Total automotive exports for 
the first eight months of this 
year were valued at $164,388,258, 
13.5 per cent above those of the 
corresponding period last year. 


11. 





Indiana Traffic Group 
Hopes for Silver Cup 


Indianapolis, Ind. Oct. 11.— 
Officials of the Indiana Motor 
Traffic Assn. attending the second 
annual convention of the Ameri- 
can Trucking Assn. in Chicago 
next Monday plan to bring home 
a silver cup symbolic of leader- 
ship in the national association’s 
safety contest which ended 
Aug. 1. 

The cup which each year goes 
back to competition until it has 
been claimed three times by one 
winner will be the state associa- 
tion’s reward for winning the con- 
test. 

Jack Morgan, Austin, Ind., is a 
member of the national safety 
committee. 











tation Leader 
Maps Program 
For Merger 





Detroit, Oct. 11.—Establishment | 


of democratic rule, and bans on 
labor racketeers have been rec- 
ommended by Matthew Smith, 
secretary of the Mechanics’ Edu- 


cational Society of America, for | 


inclusion in the policy of the pro- 
jected consolidation of the three 
largest independent unions in the 
automotive industry. 

Smith said that he is preparing 
resolutions to be introduced at 
the first formal meeting of the 


three independents in the Fort 
Wayne Hotel here, Nov. 3. The 
Automotive Industrial Workers 


Assn., the Associated Automobile 
Workers of America and the 
MESA will be represented. 

“Officers will be chosen by a 
vote of the combined membership 
of the three groups when consoli- 
dated. We are all unalterably 
opposed to dictatorial imposition 
of officers onto a union,” Smith 
asserted. 

“While amalgamation of the 
three unions should do much to 
strengthen the position of the 
membership, it would not of ne- 
cessity mean that the AIWA, the 
AAWA and the MESA would lose 
their identity as such.” 

The labor racketeer, already 
denounced and repudiated by the 
AIWA, was further attacked by 
Smith. 

“The thug, racketeer and extor- 
tionist shall have no place in 
this new organization,” he de- 
clared. “Those practices that we 
condemn in others we cannot per- 
mit in our own ranks.” 

Delegates of the three inde- 
pendent unions will represent a 
combined membership which they 
claim approximates 45,000, a ma- 
jority of which is concentrated in 
large plants in the Detrost area. 


Licenses U Pp 
Lansing, Mich., Oct. 11—A _ re- 
port from the state department 
shows that there are 200,000 more 
licensed automobiles in the state 
than in 1934. 


Trend to Brighter Color 
Noted at French Salon 


Paris, Oct. 11—A trend to 
brighter color is noticeable in the 
annual French Automobile Salon, 


which is being held here, this 
week according to Philip H. 
Chase, color specialist of the 


Duco Color Advisory Service. The 
French Automobile Salon is the 
first of the large showings by 
manufacturers this fall. 


Chase reports that black, which 
has been in favor throughout the 
depression, accounts for about 20 
per cent of the cars in the Paris 
Salon. The other 80 per cent are 
in lighter colors, with blue being 
the most popular. Gray is next, 


followed by yellowish shades, 
maroon, green, beige, red and 
brown. There has been an in- 


crease in gun metal effects, and 
about 15 cars are finished in 
aluminum or bronze effects. 


The main features of the show, 
in regard to treatment of color, 
consists in an emphasis on com- 
posite colors and simplicity in 
decoration schemes. Most of the 
maroons are so reddish that it is 
difficult to separate them from 
red. The grayish greens seem to 
be popular. Other features in 
the treatment of the finish are 
that there is practically no strip- 
ing on the louvers which are 
mostly of the horizontal or shut- 
ter type, and that belt moulding 
is less used than previously. 


The proportion of black fenders 
is 35 per cent. The colors of the 
other fenders follows that of the 
car. Wire wheels are about 22 
per cent of the whole, and disc 
wheels about 17 per cent; while 
various modified types of artillery 
wheels account for the balance. 
Aerodynamic principals are 
maintained without exaggeration 
and with an apparent effort to 
achieve more comfort. 


The use of leather and la- 
quered fabrics for upholstry 
amounts to about 42 per cent of 
the whole. This is an increase 
over last year, and the colors 
of the materials in these fabrics 
show a far greater range of 
shades than in other upholstery 
materials. The cloth upholstery 
is used mostly in gray and fawn 
shades, but sometimes in plain 
wine red, or blue or green to 
match the color of the car. Fancy 
woolen cloth with design, as well 
as pile fabrics, show very little 
change over last year. 

There are 361 cars in all shown, 
of which 253 are displayed by 
45 automobile manufacturers, 69 
by 23 bodymakers, and 39 by 10 
dealers. Twenty-two French con- 
cerns are represented in the show, 
and there are seven American 
companies, six English, five Ger- 
man, four Italian, and one Czech- 
oslovakian, 

















ASSOCIATED PRESS PHOTO shows Ethiopian warriors inspecting a Graham Supercharged Eight 
during a visit of Emperor Haile Selassie to one of the training camps. Because of bad roads only 
motor cars of exceptional power enjoy popularity in Ethiopia, it is said. 





Chrysler Will Award Two 
Scholarships Each Year 


Detroit, Oct. 11—Announcement|try and science. 


of two four-year scholarships at 
leading universities of the United 
States to be given annually by 
Walter P. Chrysler to undergra- 
duate and college preparatory 
students of the Chrysler Institute 
was made Monday night by Fred 
M. Zeder, president of the board 
of trustees, at the third annual 
commencement exercises of this 
unique educational organization. 

These exercises marked not 
only the official termination of 


the fourth year of this school’s | 


activities, but also celebrated the 


formal opening and dedication of | 


the new auditorium on the sixth 


floor of the Chrysler Motors En- | 


gineering Bldg. here. 
torium, seating 1,800, was filled 
with educational, professional and 
industrial leaders and with Chrys- 
ler Motors executives and em- 
ployes. 


Can Choose School 

The two four year full collegiate 
scholarships, according to Zeder, 
are offered by W. P. Chrysler, 
chairman of the board of the 
Chrysler Corp., in order to give 
promising and ambitious Chrysler 
Motors employes educational and 
advancement opportunities which 
otherwise would not be available 
to them. 

“The students selected for these 
honors, “said Zeder, “can choose 
the particular university or col- 
lege they wish to attend. Upon 
completion of their four years of 
studies, should they desire and 
qualify for this course, they can 
be included in our post-graduate 
classes to fit themselves for re- 
sponsible positions in our engi- 
neering, manufacturing, sales or 
finance divisions. 


“For years Mr. Chrysler has 
appreciated the great importance 
of sound engineering. He believes 
that this great branch of science 
will be an even more important 
factor in our industrial growth 
and advancement. By these 
awards we believe that we are 
contributing materially to the in- 
dustrial future of America, For, 
bear in mind, it is not certain 
that the men who obtain these 
awards will want to return to 
us, but may choose to go to other 
fields for which they may be bet- 
ter fitted.” 


56 Honored 

Announcement of Chrysler’s 
scholarship award followed the 
conferring of degrees and certi- 
ficates to 56 students of the post- 
graduate and _ under- graduate 
courses of the Institute. 

The commencement address of 
the third annual exercises was 
delivered by H. H. Ramsey, LLB, 
PhB, JB, of the New York City 
Bar Assn. who had been invited 


to address the graduates by 
Chrysler. 
In his address Ramsey dwelt 


on the important part these stu- 
dents had the opportunity to play 
in the future of American indus- 


The audi-| 








He pointed out 
that they are practical examples 
of enlarged opportunity that has 
been going on recently in indus- 
try. Sound thinking executives, 
he said, are striving to replace 
class and educational differences 
with closer and more effective co- 
operation between the practically 
technically trained man. 

Masters’ degree were awarded 
to 18 students who two years ago 
were selected from thousands of 
applicants who had just com- 
pleted collegiate engineering 
courses. These men have finished 
two years in practical study and 
work in the various departments 
of the Chrysler Motors engineer- 
ing division. 

Waiting List 

The 1935-36 scholastic year of 
the Chrysler Institute is already 
in progress, instructions having 
begun Sept. 16. There are 52 post- 
graduate students in this year’s 
courses and nearly 900 under- 
graduate and college preparatory 
students. All of the students in 
these courses are Chrysler Motors 
employes, There were 3,402 ap- 
plicants for the post-graduate 
courses this year, of whom 22 
were chosen. Besides the 900 
students in the undergraduate 
courses there is a waiting list of 
more than a thousand, The Chrys- 
ler Institute has a faculty of 90 
members, all of whom are also 
Chrysler Motors employes. These 
men hail from 60 different col- 
leges and universities in America 
and Europe. 

The Institute is authorized by 
the North Central Associates of 
Colleges to issue post-graduate 
degrees. By arrangement with 
this body its college preparatory 
course credits are accepted by 
this country’s foremost colleges. 


Jacksonville Observes 


Transportation Month 
Jacksonville, Fla. Oct. 11.— 
Members of the Jacksonville 
Automobile Assn. are observing 
October as Transportation Month. 
During the month they will 
offer to the public used cars of 
quality at prices below the aver- 
age paid for machines of a similar 
make. 

Price schedules have been re- 
vamped to make the bargains 
more attractive than usual, and 
local dealers predict that the sales 
event will prove popular and 
profitable. 


Appoint Distler 

Youngstown, O., Oct. 11.—Effec- 
tive immediately, J. P. Distler has 
been appointed manager of sales, 
wire division, Republic Steel Corp., 
with headquarters at the Grand 
Crossing plant in Chicago, accord- 
ing to an announcement by N. J. 
Clarke, vice-president in charge of 
sales. Distler succeeds R. W. Hull, 
whose duties as assistant manager of 
sales for all Republic products in 
the Chicago district will now receive 
his entire time. 





| 


Italy Searches 
Frantically For 


New Motor Fuel 


Washington, Oct. 11.—Italy has 
recently redoubled its efforts to 
find an effective substitute motor 
fuel that would permit reduction 
of gasoline imports, upon which 
the nation is almost entirely de- 
pendent. 

According to the chemical divi- 
sion of the Commerce Department 
the Italian army, during the 
World War, obtained excellent re- 
sults from a mixture of gasoline, 
alcohol and ether, and in 1930 a 
bill was passed requiring alcohol 
producers to make 25 per cent of 





| their output available to motor 


fuel dealers. But consumption 
was small because of the scarcity 
of properly dehydrated alcohol. 

Italian chemists’ attention re- 
cently has been turned to wood 
and charcoal gas as a motor fuel 
and results are reported to have 
been satisfactory. Now a law has 
been enacted requiring engines of 
all autobuses, private and public, 
to be adapted to use of gasogenes 
or other substitute fuels, Trade 
Commissioner Humes at Rome 
reports. 


The gasogene, patented in Ger- 
many, is an apparatus for pro- 
ducing gas by distillation of wood 
or charcoal to be used in place 
of gasoline. Several buses using 
gasogenes have been operating be- 
tween Milan and Rome. 


Italians Must Change 
Trucks to Use Wood Gas 


Washington, Oct. 11. — Appar- 
ently as part of its program of 
financing the war in Ethiopia, the 
Italian Government has just put 
into effect increases in sales taxes 
on lubricating oils, kerosene and 
fuel oil residues, the Commerce 
Department was advised this 
week by Commercial Attache 
Charles A. Livengood at Rome. 
In some instances the levy was 
more than doubled. 


There has also announced at 
Rome the decision of the Cabinet 
Council to compel the recon- 
struction of all motor buses and 
lorries to permit use of wood-gas 
or other substitute fuel, The 
transformation must be effected 
not later than Dec. 31, 1937. 


Studebaker Export Has 


Biggest Sept. Since ’28 


South Bend, Ind., Oct. 11.—Sep- 
tember business of the Stude- 
baker Export Corp. was greater 
than for any September since 
1928, according to Arvid L. Frank, 


president. 
“This impressive showing in 
sales of Studebaker passenger 


cars and trucks overseas in Sep- 
tember is a continuation of the 
record-breaking pace set by our 
dealers this year,” said Frank. 
“Incidentally, September ship- 
ments were 60 per cent ahead of 
September, 1934.” 





Many 
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Machine Tool Industry — Good Final ears 


Divers Industries 


Buy New Shop Equipment 


Detroit, Oct. 11.—Following the 
recent Machine Tool show at 
Cleveland, Ohio, and the marked 
resumption of capital goods re- 
placements in divers industries, 
the machine tool industry is con- 


fidently looking forward to good | 


earnings during the final quarter 
of 1935. 

Optimism of some distributors 
and builders of machine tools was 
tempered somewhat immediately 
following the recent show, but in 
the main it was shown in a sur- 
vey that the majority were well 
satisfied with results. Early Oc- 
tober business was reported to be 
good. 

Sales at High Level 

The Department of Commerce 
reports for August that heavy 
foreign demand sent orders for 
machine tools for that month to 
the highest level since 1929. Busi- 
ness activity in September, it 
added, generally held the favor- 
able pace of August. 

Contributing to the revival of 
confidence in the machine equip- 
ment field are the evidences of re- 
awakened interest in the capital 
goods industries. Not only is the 
automobile and automobile acces- 
sory trade actively buying new 
shop equipment, but manufactur- 
ing lines which employ general 
purpose machinery rather than 
highly specialized tools also have 
started to place orders. 


Earnings of the tool builders are 
showing good increases this year 
over 1934, though some of them 
will not reflect this improvement 
until second half results are pub- 
lished. The trade seems con- 
vinced that several years of im- 
proved business lie ahead, barring 
markedly adverse political or war 
influences. 

Spots where current business 
and prospects appear best include 
the oil well supply trade, business 
machines, farm equipment and 
household appliances. The rail- 
road industry still holds aloof, 
however, and until equipment 
buying starts there seems little 
chance of a revival. The textile 
trade also is slow in purchasing 
new machines. 


Trade Buying 

The machine tool trade itself is 
buying new shop equipment to 
meet the increased demand which 
has carried the machine tool 
builders index to 125.8 for August 
from around 60 at the start of the 
year. Observers at the Cleveland 
show were impressed by the fact 
that the industry, which had suf- 
fered a sharp reduction of its 
capital investment and cash re- 








sources during the 


$5,000,000 on an_ exhibition 
equipment. The character of the 
attendance 
confidence, 
practically 
line which uses machine tools, in- 


for high officials of 


cluding heads of most of the auto- | 


mobile companies, appeared at the 
exhibit. And some _ $5,000,000 
worth of tools was sold at the 
show and the groundwork laid 


| for a much larger volume. 


It is unofficially reported that 
Ingersoll-Rand Co., as an exam- 
ple, has spent some $300,000 on 
new tools over the past six or 
eight months. Other makers of 
similar products also have been 
doing a certain amount of re- 
habilitation work. 


FHA Help Ignored 


So far manufacturers have 
been slow taking advantage of 
the FHA modernization loan pro- 
visions, which will extend funds 
to them for rehabilitation up to 
$50,000. The rate of interest, it is 
pointed out by the tool trade, on 
the FHA loans is about half that 
paid through ordinary financing 
channels involving time payment. 

Total September orders for ma- 
chine tools are understood to 
have been substantial, and possi- 
bly boosted the tool builders index 
(which is based on 1926 shipments 
as 100) to a new high mark since 
1930. However, as some of this 
new business was placed on a 
basis requiring additional engi- 
neering work to fit machines to 
specific applications, the billing 
practices may not have been uni- 
form and some orders may be 
credited at a later date. 


Present Equipment Old 

Studies of the machine tool sit- 
uation made last spring indicated 
that only 35 per cent of the coun- 
try’s equipment was under 10 
years of age and that the bal- 
ance, due to the rapid strides 
made in recent years, was obso- 
lete or semi-obsolete. To main- 
tain even this ratio through 1940 
there would have to be a rate of 
new business sufficient to keep 
the tool builders index at 107. 
The return to what the trade con- 
siders a more normal ratio, of 
about 50 per cent old and 50 per 
cent new tools, the rate of buying 
would keep the index at better 
than 170 over the next few years. 

New business during August 
was more than double the aver- 
age for the earlier months of 1934, 
the Department of Commerce re- 
ported yesterday. 


Chevrolet Clans Gather 
For Annual Sales Meeting 


Detroit, Oct. 11.—More than 
1,000 members of the Chevrolet 
Motor Co.’s wholesale organiza- 
tion are gathering in Detroit to- 
day for the annual Chevrolet 
sales convention, to be held next 
Monday, Tuesday and Wednes- 
day. The sessions will be held 
here and at the General Motors 
proving ground, near Milford. 


The entire organization, from 
“coast to coast, is represented. 
Regional and zone managers and 
key members of their respective 
staffs, from Florida and Maine on 
the east to California and Wash- 
ington on the west, are arriving 
by train, plane and motor car. 


To Present Program 


The convention will open Mon- 
day at the proving ground, where 
W. E. Holler, vice-president and 
general sales manager, will pre- 
sent the program which has been 
prepared for the occasion. Lunch- 
eon will be served in the proving 
ground cafeteria at noon, and the 
entire afternoon will also be de- 
voted to the meetings. 


Two banquets at the Book- 
Cadillac are scheduled for Tues- 
day and Wednesday, each climax- 
ing a full day of business meet- 
ings. Guests of honor at the 
banquets will include A. P. Sloan 
jr., president of General Motors 
Corp., and R. H. Grant, W. S. 
Knudsen, Donaldson Brown, John 


L. Pratt, A. J., E. F., L. P. and| 


W. A. Fisher, of General Motors; 
John J. Schumann jr., president 
General Motors Acceptance Corp., 
and others prominent in Chev- 
rolet and General Motors affairs. 
Holler will act as master of cere- 
monies, and M. E. Coyle, presi- 
dent and general manager of 
Chevrolet, will deliver the prin- 
cipal address. 

Following the convention, the 
delegates will return to the field, 
there to mobilize 10,000 Chevro- 
let dealers and 25,000 Chevrolet 
salesmen and relay to them the 
information they have received. 
Due to the systematic plan de- 
vised to facilitate this work, the 
entire job will be finished within 
two weeks, Holler announced. 


depression | 
| years, had sufficient confidence in | 
the future to spend $4,000,000 to 
of | 


there vindicated the | 


every manufacturing | 
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WHEN STATISTICIANS begin statisticianing o one never knows what may happen but in this case 
the results are encouraging. The above charts pre pared by St. Louis Southwestern Railways shows 


the trend in automobile sales as projected into 1937. 


close to the 1929 level by June, 1937. 


New Hudsons, 


Terraplanes 


To Stress Safety Angle 


Detroit, Oct. 11—‘“One of the 
leading, if not the most important 
trend in automotive engineering 
for 1936, is the engineering of 
safety into the automobile,” be- 
lieves Stuart G. Baits, vice-presi- 
dent and assistant general man- 
ager of Hudson. “Safety is an 
engineering even more than it is 
a human problem. In this we are 
like the other great transporta- 
tion industries such as the rail- 
roads, shipping, airplanes, etc. 

“In the 1936 cars safety is a 
paramount consideration. In our 
own cars for the coming season 
we have even gone further than 
we have in our present models in 
the structural use of steel, in 
steering, in road stability, vision 
and riding comfort which is such 
an important factor in reducing 
fatigue. 

“Tt is too early for me to dis- 
close how we have accomplished 
this in our Hudsons and Terra- 
planes, but when we display these 
cars, as we will shortly, it will be 
noted that our claims for safer 
steering, safer braking and 
greater protection for driver and 
passengers, will be borne out. 


“Cars today have so much 
speed and acceleration and gen- 
eral performance ability that it is 
highly necessary to build them in 
every particular in such a manner 
that this fine performance which 
has been designed into the cars 
can be used with even greater 


safety than previous types of 
designs. 

“We have developed a new 
front end construction that not 
only gives ease of riding, but ac- 
curacy in steering control. By 
this new system of design, steer- 
ing accuracy is freed of effects 
due to braking or spring deflec- 
tion. In accomplishing this 
greater steering accuracy and 
greater stability of the front end, 
we at the same time provide 
passengers with an easier riding 
car.” 


Employment Pay Rolls 
Gaining in Indiana 

Indianapolis, Ind., Oct. 11.—Em- 
ployment, payrolls and man hours 
worked during September in 1,- 
481 Indiana firms made substan- 
tial gains over August, according 
to a state survey made public 
here. 

Total employment was 1.9 per 
cent better, pay rolls increased 
33 per cent and man _ hours 
worked were 5.6 per cent greater. 

Iron and steel, machinery, rail- 
road repair shops and rubber in- 
dustries showed employment gains 
while transportation, due to sea- 
sonal curtailment in automobile 
parts industries, led the declines 
with 23.6 per cent. 

Indianapolis firms reported a 
6.5 per cent increase in September 
over August. 


OTHERS WHO SAW the new 1936 Plymouths at the Pacific Coast 
preview were (left to right) Ralph S. Watkins, Chico, Calif.; Bill 
Starrett, Roseville, Calif.. and Walt Roberts, Susanville dealer for 


Dodge and Plymouth. 


If the trend of peaks means anything we will be 


Chrysler Sales 
Hold Up Well, 


Reports Show 


Detroit, Oct. 11—Chrysler and 
Plymouth deliveries by Chrysler 
dealers continue to show substan- 
tial gains over the corresponding 
period of the last three years. In 
the 40 weeks of 1935, including 
Saturday, Oct. 5, Plymouth deliv- 
eries totaled 119,484 units and 
Chrysler deliveries were 34,187 
units, a grand total of 153,671, ac- 
cording to figures released by J. 
W. Frazer, vice-president of the 
Chrysler Sales Division of the 
Chrysler Corp. 


Plymouth deliveries are up 21.5 
per cent over the corresponding 
period of 1934, 61.5 per cent over 
the same period of 1933 and 245.5 
per cent over 1932. 


Chrysler deliveries for the 40 
weeks are 63.1 per cent higher 
than in the same period of 1934, 
49.1 per cent higher than in 1933 
and 59.8 per cent over 1932. 


On the combined lines the in- 
creases are respectively 28.8 per 
cent over the corresponding pe- 
riod of 1934, 58.6 per cent over 
1933 and 174.5 per cent over 1932, 


The used car situation as re- 
ported by Chrysler dealers is sat- 
isfactory, stocks being lower than 
in the previous week. 


Railroad Fares Cut 
For New York Show 


New York, Oct. 11.— Reduced 
round-trip rates of one and one- 
third first class fares have been 
authorized by Eastern, Western 
and Southern railroads for the 
Automobile Show at Grand Cen- 
tral Palace, Nov. 2-9. 


These tickets are open to the 
public for attendance at the show 
and do not require certificates in 
advance; they will be non-trans- 
ferable and will require valida- 
tion by stamp at the railroad 
ticket offices in New York for 
use on the return trip. They are 
good going and returning over 
the same route only and will per- 
mit stop-overs on the return trip 
but not on the going trip. 


Local ticket agents should be 
consulted regarding dates of sale, 
which in general will be Sunday, 
Nov. 3 and three or four days 
prior to that date, depending on 
the distance from New York. 
Tickets to New York will bear 
return limit date of Nov. 18. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the auto- 
motive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value. 
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NADA Seeks the Little Man 
T a meeting of the Board of Directors of the National 
Automobile Dealers’ Assn., last week, authorization 
was given for the appointment of key dealers in each city 
of over 2,000 population to act, in a sense, as sub-directors 
of the NADA. Under this plan NADA will be brought 
closer to the dealer and the state director will be given a 
broader picture of the problems which face the dealers 
whom he represents. 
There can be little question that much of the misunder- 
standing on the part of dealers as to the aims of NADA 


has been due to remoteness of the national association to | 


the dealer in the field. This situation, with representation 
only through state directors, has led many dealers to feel 
that NADA was a more or less independent organization 
in which the dealer had no part. 

For our part we always have supported NADA and will 
continue this support so long as the association follows 
the level-headed policies laid down by F. W. A. Vesper in 
the past years. In a trade as large as the Motor Vehicle 
Retailing Trade an active, virile association, not a labor 
union, is essential. Such an association can assemble and 
disseminate information of great value to the members of 
the trade. Through co-operative effort with factories, 
much progress in obtaining better factory-dealer relations 
can be made. We think the NADA plan for getting closer 
to the little man is a wise one and every dealer owes it to 
himself to keep his national association alive. 


Uniform Traffic Signals 


N an effort to simplify traffic signals Illinois has an- 

nounced the adoption of a system under which markers 
themselves will have meaning for the motorists, even 
though the wording on the marker itself may not be legi- 
ble to the driver. Under this plan marker plates will vary 
in shape according to the message they bear. For in- 
stance, octagonal signs mean stop; diamond shape signs, 
slow down, and so forth. These signs will be standard 
throughout the state. 

This is a move in the right direction and should become 
the standard throughout the country. Another help would 
be to locate all red and green lights either at the top or 
bottom of the traffic signal rather than green at the top 
on one light and red at the top on another. This system 
would avoid confusion in the driver’s mind and tend to 
eliminate much of the present-day “light running.” 

@ TRANGE as it may seem to us the New York National 

Automobile Show is now only 21 days in the future. 
True, a number of new cars for 1936 will make their debut 
between this date and Nov. 2, but the fanfare which ac- 
companies the New York show always has been and will 
be this year the stimulant which revives the public inter- 
est in new motor cars. 

During the week of the New York show leading news- 
papers, magazines, radio chains and other means of com- 
munication will carry the message to the public that 
“Motordom is on Parade.” The wise dealer will be ready 
at that time to jump on the bandwagon. The industry must 
unite as in one voice to arouse the slumbering buyer. In 
spite of our much improved economic health nationally, 
cars must be SOLD in 1936. 


Twenty-one Days to the Show 





By the Publisher 





Jekyll and Hyde Drivers 
By EDGAR A. GUEST 


In Detroit Free Press 
You've heard the tale about 
man by dual natures tried: 
The Doctor Jekyll, gentleman; the 

demon, Henry Hyde. 

’'Twas Stevenson who wrote the 
book by some considered strange, 
there are many Jekylls here 

who suffer such a change. 


the 


Yet 


Behold them in the parlor just as 
gracious as can be. 

They never knock old ladies down 
to grab a cup of tea. 

On foot where’er you meet them 
kindly fellowmen they are, 
But their natures seem to harden 

when they start to drive a car. 


The moment that they take the 
wheel a glint comes in the eye. 

They curse at every other man 
who dares to pass them by. 

They seem to think the traffic 


rules are not for them to heed, 
And they swing around the corners 
at a death-defying speed. 


At home or in the office they are 
kindly and polite, 

But the minute they go driving 
they are looking for a fight, 
And I think it all so curious J] 

cannot yet decide 
Why the Gracious Dr. Jekylls want 
to drive like Madman Hyde. 
* * * 


To which most of us must plead 


“Guilty!” We invariably pause 
before a door to let a lady pass 
ahead of us, but curse all women- 
drivers who get in our way and 
crowd them to the curb just to 
prove our prowess. Hand-in-hand 
with the present safety campaign 
which is sweeping this country 
can go a plea for more courtesy 
in driving. The two are synony- 
mous—courtesy breeds safety and 
safe driving means that we are 


| not cutting in and out of traffic 


to the terror of our fellow users 
of the highways. If I were an 
automobile dealer or sold any- 
thing to the motoring public, I 
would insist above all things that 
my car and truck drivers prac- 
ticed the height of driving cour- 
tesy. I would 





thus build more| 


good will every day in the year | 


than my competitors could over- 
come. I will wager that many a 
car sale has been lost by the 
discourtesy of a salesman or a 
demonstrator. Read Eddie Guest’s 
poem to your next sales meeting 
—better still have it copied and 
put up on your bulletin board. I 
for one have taken the pledge 
and will do my durndest to live 
up to it—will you hit the sawdust 
trail with me, Brother? 
* ” * 


ONLY 21 DAYS until Show Time! 
The cheering section, however, 
reports that for the first time in 
these many years there will be 
plenty of cars in dealers’ hands 
when the show opens in New 
York. That means that an ex- 
pectant public with the buying 
urge whetted up by the approach- 
ing Christmas season will have 
cars not only to look at and sit in, 
but to drive home, if they want 
‘em. That ought to mean that 
many and many a dealer will find 
that the last two months of 1935 
may turn out to be his best profit 
months for the year, particularly, 
if they push the accessories which 
are becoming more and more im- 
portant as Christmas gift items. 

+ * 

OUR READERS and advertisers 
should be reminded again per- 
haps that following an old ADN 
custom, EXTRA SHOW ISSUES 
will be dated at: 

NEW YORK, Saturday, Nov. 

2; Monday, 4th; Tuesday, 5th; 

Wednesday, 6th; and at CHI- 

CAGO, Saturday, Nov. 16th; 

Monday, 18th; Tuesday, 19th; 

and Wednesday, 20th. 

Copies will be distributed at all 
hotels and to several thousand 
dealers and others who are not 
regular subscribers to ADN. 
Sample copies have always been 
the most prolific source of new 
subscribers to the paper you are 
reading.—_G.M.S. 
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In This 


The views expressed in this 


Corner 


column are those of our readers 


and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Old Timer 


Last evening my son Bill, who is 
Sales Manager for the Moore Motor 
Co. of Main Street, 
brought home your Sept. 7 issue and 
said he had been handed it by an- 
other East Orange Dealer who knew 
me “when, etc.” Bill works until 
10 p.m. and starts at 9 a.m., as the 
dealer had to cut down when the 
NRA turned turtle! The rest of 
the family was asleep but his mother 
as usual awoke, and when Bill told 
her of the mention of my name in 
your paper she easily remembered 
your name and also that you had 
written many things about me. 
that time she was aware that one 
of my old newspaper friends had 
not forgotten my wild and ofttimes 
difficult motoring contests of thirty 
years ago, which certainly helped 
spread the knowledge of the motor 
car and its benefits. 


It was in 1906 that the two-miles- 
a-minute was made at one of my 
tournaments on the Florida Beach. 
I think the record was 58 4-5 
seconds, and the mile by the Stan- 
ley Steamer, 
made in 28 4-5. My real purpose 
in giving those races was to give 


the boys a chance to let out a little} 


of their speed magnas. If you will 
remember, Sinsy, I gave stock car 
races also with full equipment which 
would give the buyer a better idea 
as to what a certain price car 
would do under top speed. 


I cannot see, however, what good 
the Malcolm Campbell five-miles-a- 
minute will do. You cannot use it 
only on the Salt Lake Desert—but if 
it was an airship, that would be 
different. 


I am still working for the State of 
New Jersey, and do some garden 
work almost every day—and I will 
be 75 next November. I have in 
mind a final tournament scheme, 
not automobiles but airships, and 
the safety thing is uppermost in 
my mind. 

You have always been kind to 
me and as my old editor I knew you 
had great patience with me in de- 
ciphering my old time long-hand 
stories. I did some work for the 
old Chicago Inter-Ocean, Chicago, 
and a man named Boyle used to 
handle my copy, as no one else 
could read it. I took him out to 
Boyle’s Chop House one night and 


East Orange, | 


By | 


Wallace Ross, driver, | 





gave him a good feed and he told 
|me an interesting thing and one 
| that I knew was not true. He said 
| that I wrote better than Horace 
Greeley, whose copy he used to set 
by hand on the old Tribune.—Wil- 
liam J. Morgan, Trenton, N. J. 


AS OTHERS 
| SEE IT 


This Can Be Done at Once 


Even if the City of Detroit deter- 
mines to retire from service that 
Nineteenth Century survival, the 
|nerve destroying trolley car; and 
everywhere substitutes for it the 
modern, silent, and easy riding 
motorbus, the process of making a 
complete change will consume some 
time. 

But one thing can be done immed- 
iately, even before deciding on a 
general program. 

The noisy Owl Cars that rumble, 
roar and screech their way through 
the town at night can be eliminated. 

That will be an easy matter, for 
the City has enough buses to make 
| the change immediately it is decided 
upon. 

Probably such a substitution will 
actually save money. 

If it does not, the advantages in 
other ways will be of more impor- 
tance than any sum involved. 

The use of buses instead of trolleys 


about that quiet at night toward 
which all progressive municipalities 
are working everywhere. 

It will make for safety from 
violent death, because passengers can 
then be taken on and discharged at 
the curb instead of being obliged to 
risk the dangers of the pavement 
during the hours when drunken, 
reckless hit and run drivers are out 
to reap their largest harvests. 

It may likewise be something of a 
protection against perils from the 
type of holdup man who makes a 
speciality of plundering people held 
by traffic. 

There are very good reasons why 
the night trolley should disappear at 
once. Its going would be all to 
the good.—Detroit Free Press. 
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New York City NEW CAR SALES 
SOURCE : Sherlock & Arnold 













MANHATTAN TOTAL 

BRONX & BROOKLYN NEW YORK 

RICHMOND & QUEENS CITY 
1935 (8 mos.) 26,000 35,075 61.075 
1934 28,786 36,745 65.531 
1933 28,735 38,949 07.68 
1932 25,854. 34,888 60.742 
1931 37,260 53,574 90.83 
1930 40,935 ae 9A ATO 
1929 47,686 62,133 109,819 
1928 14,632 57,938 102,570 Ae , 






NEW YORK MORNING PAPER CIRCULATIONS—Brooklyn & Queens 


Ye Flier 


SOURCE: Annual audit, Sept. 26, 1934 





















TOTAL BKLYN & QUEENS FAMILY COVERAGE ¥ — BROOKLYN 20% © BY 
PAPER CIRCULATION CIRCULATION BKLYN & QUEENS 4 3 ROPER GAS, 
NEWS 1,681,954 616,834 68.85 ae ‘Sf 
Paper A 383,164 124,022 13.8 ; 
Paper B 364,542 79,799 8.9 
Paper C 912,327 127,253 14.2 
Paper D 619,800 210,633 23:5 





AUTOMOBILE advertising in any other New York 
morning paper reaches only one-eighth to one-third as 
many families in the best car-buying boroughs as you 
reach through The News. And certainly evening papers, 
sold mostly in Manhattan, afford no better coverage 
in these boroughs! 

Only The News delivers your advertising to a 
majority of your market. Only The News really covers 


the middle-class districts where most new car sales are 








made—and gives the best coverage in the best districts 








as well! ...If you want your advertising to get sales, 





‘TH FE {qj NEws 


NEW YORK'S PICTURE NEWSPAPER 






you must put your advertising in the medium that 
220 EAST FORTY-SECOND STREET, NEW YORK 


delivers where sales are made! Tribune Tower, Chicago . Kohl Building, San Francisco 








Location, Easy Approach 


Proving Sales Factors 


By E. M. LUBECK 


Detroit, Oct. 11.—Following the type of building for a | 
neighborhood sales and service station outlined in a book- | 


let recently published by the Ford Motor Co. for its deal- 
ers, Floyd Foren, Royal Oak, Mich., has recently opened 


an interesting and compact 


feeder station. It has been 


erected on a triangular plot of ground adjacent to the 
main office of the company and has the advantage of ap- 


proaches from two streets. 


mer, the first one being in the 
center of the business district in 
the city. 

Good Location 


The new feeder station is sep- 
arated from the main plant by 
the company’s used car lot. It is 
located opposite 
to the main en- 
trance to the 
Detroit Zoologi- 
cal Gardens. 
The site gives 
the station the 
advantage of 
being seen by 
hundreds of 
thousands of 
people who on 
Sundays and 
holidays visit 
the Zoo and the 
40,000 cars which pass the corner 
daily. 

The plant is built of white 
enameled tile with wide plate 
glass windows set in pentagonal 
form around the showroom, 
framing the cars displayed within. 
Two cars and an _ accessory 
counter can be shown. Back of 
the showroom a greasing depart- 
ment with wide swinging glass 
doors on both sides of the build- 
ing houses the two Rotary hoists 
for knee action or conventional 
type cars. Both Cities Service 
and Alemite greasing systems are 
used, K. R. Wilson shop equip- 
ment is used for minor repairs. 
Major repair jobs are handled 
quickly when sent over to the 
main station, only a few hundred 
feet away. 


Wide Approaches 


Wide approaches from either 
street lead to the gasoline pumps. 
The gasoline volume, at the rate 
of 350 gallons per day, indicates a 
rate of over 10,000 gallons per 
month. The pumps are the Tok- 
heim cash register type and were 
installed by Cities Service. Lubri- 
cating oil sales, both canned and 
bulk, have reached a volume of 
400 gallons per month. 


From the standpoint of compe- 
tition the company appears to 








It is the second feeder station 
opened by the company this sum-©—— 


have things its own way as there 
is no gasoline station of any kind 
on the same side of the street for 
two miles. 

Tire repair work shows a tre- 
mendous volume. Most of it is 


obtained from the thousands of | | 
ears parked around the Zoo en- | 


trance. 


Since the opening three weeks 
ago the contacts made at the gas 
pumps alone has resulted in a 
number of sales of new cars. The 
used car lot, made by the removal 
of an old building between the 
main shop and sales room and 
the feeder station has reported 
a number of sales. 


Mono-Wheel Begins 


Shipments for Export 


Detroit, Oct. 11—The Mono- 
Wheel Trailer Co. here has started 
the first of its export shipments 
to Australia to be followed shortly 
with shipments to South Africa 
and South American dealer. The 
initial shipments to Australia are 
being forwarded to the Robert 
Lane Motors, Melbourne and to 
the Weymouth Motors, of Ade- 
laide. Contracts with these two 
concerns were concluded during a 
recent visit of representatives to 
Detroit. 


A. C. Bishoff, president Mono- 
Wheel reports inquiries and orders 
from 11 foreign countries at the 
present time, a number of them 
coming from Mexico, Brazil and 
other South American countries 
where it is reported that car own- 
ers are using the trailer to con- 
vert their cars into transportation 
units. 


T. E. Dean, former southern 
United States representative of 
the Chrysler Corp. has joined the 
organization in an executive sales 
capacity and is recruiting a sales 
force. Production has increased 
markedly in the last 30 days. 
Local sales through dealers in 
this area have been made to sev- 
eral utility companies lately. 


URTIS EQUIPMENT 


is built for lasting satisfaction 


CURTIS COMPRESSORS 


are efficient, dependable, 
and long-lived. Timken 
bearings. Centro-ring oil- 
ing. Centrifugal unloader. 


“V" belt drive. 4 to 


10 h.p. 





CURTIS 





CURTIS LIFTS 


are full size, safe, easily 


operated, and_ trouble- 
Self - leveling plat- 
Automatic drop- 
away wheel guides. Oil 
locked. 


free. 
form. 


CURTIS PNEUMATIC MACHINERY CO. 
1993 Kienlen Avenue, St. Louis 
New York 


Chicago San Francisco 
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New Feeder Station Follows Ford Suggestion 


oO 








PEOPLE FROM THE ZOO literally make up most of the customers at this attractive sales-service 


station operated near Detroit by Floyd Foren, Royal Oak, Mich., Ford dealer. 


The station is opposite 


the entrance to the popular Detroit zoo and the thousands who come to see the animals usually stop 
at Forens for gas, oil or repair work. 





Wholesalers May Exchange 
Engines Under Ill. Law 


Detroit, Oct. 11—Approved au- 
tomotive wholesalers in Illinois 
may now exchange car and truck 
engines the same way that car 
dealers and distributors have been 
doing for some time past, as the 
result of a change in the state 
laws which previously prevented 
wholesalers from offering the en- 
gine exchange service. 

The previous ruling, although 
protective and seemingly fair 
from the viewpoint of the state 
officials, was from the standpoint 
of automotive wholesalers dis- 
criminatory as regards their com- 
petition with car dealers in the 





exchange of reconditioned} 


engines. 


Serious Handicap 

Recognizing the seriousness of 
the handicap, the board of direc- 
tors of the National Standard 
Parts Assn. appropriated funds 
for the employment of legal coun- 
sel to work with J. L. Wiggins, 
field secretary of the NSPA, 
an effort to have the regulations 
modified in a manner that would 
enable the wholesalers to offer 
the motor block exchange service. 

As the result of the association's 
efforts, John Nash, chief of the 
automobile division of the state 
and Edward J. Hughes, secretary 
of state of Illinois, have approved 
a plan whereby wholesalers who 
properly qualify as to ethies and 
responsibility may be authorized 
to change numbers on recondi- 
tioned motor blocks. 


In order to relieve the state of 
certain necessary protective de- 
tails, the association was 
requested to arrange for the ap- 
pointment of a committee repre- 
sentative of all wholesalers in the 
state, this committee to act as a 
liaison body between the whole- 
salers and the state departments. 
On the committee are: V. C. An- 
derson, Motor & Axle Parts 
Service, Inc., Chicago, chairman, 
representing NSPA; John L. 
Heckman, Heckman Machine 
Works, Chicago, representing 
AERA; and Frank Novak, Uni- 
versal Automotive Supply Co., 
Chicago, representing MEWA. 


Immediate Delivery 

For the present the committee 
has established headquarters at 
room 318, Hotel Sherman, Chicago, 
where applications for official 
approval should be addressed to 
the NSPA Liaison Committee. 

The details of the exchange 
plan that has been approved have 
been so arranged that authorized 
wholesalers will be able to offer 
immediate delivery of recondi- 
tioned engines in the same man- 
ner as dealers and distributors 
have in the past. 


in | 





Insurance against infraction of 
any of the exchange regulations 
is provided in a bond which ap- 
proved wholesalers must post and 
which will be automatically for- 
feited upon infraction of any of 
the regulations. 


The change in the Illinois regu- 
lations follows similar previous 
action taken by Michigan and 
Massachusetts as a result of a 
program of constant effort along 
this line on behalf of automotive 
wholesalers that the NSPA has 
been carrying on for the past two 
years, according to H. N. Nigg, 
secretary of the NSPA wholesal- 
ers’ division. 


Eastern Canada Motor 
Show Date Now Nov. 23 


Montreal, Can., Oct. 11.—Mark- 
ing a radically new departure 
from the practice of previous 
years, the annual National Motor 
Show of Eastern Canada will 
open in the Sun Life Bldg., Mont- 
real, Nov. 23, instead of the usual 
January date, according to Adel- 
stan Levesque, secretary-manager 
of the Montreal Automobile Trade 
Assn., Ltd., which has been spon- 
soring this annual event, 


“The Canadian automotive in- 
dustry considers this event of 
outstanding importance since it 
is an effort to level off the peaks 
and valleys of employment in the 


industry,” said L, P. Gravel, presi- 
dent of the Montreal Automobile 
Trade Assn., Ltd. 

“We are hopeful that by ad- 
vancing the beginning of new 
model production from the first of 
the year to the fall, more constant 
employment, spread over more 
months, for workers directly or 
indirectly dependent upon auto- 
mobile manufacture will result.” 





The King Pin Test-A-Brak tests 
the condition of your brakes. Any 
auto owner can make his own 
recordings. It records the ap- 
proximate distance required to 
stop a car at a speed of 20, 30 and 
40 miles per hour. Test-A-Brak 
is manufactured by the Allbestos 
Corp., Philadelphia. 


Ask Enforcement 

St. Paul, Minn., Oct. 11.—Rigid en- 
forcement of a regulation requiring 
trucks stopping on highways to set 
out flares to prevent traffic acci- 
dents was ordered today by the 
state railroad and warehouse com- 
mission. Members of the state high- 
way patrol will co-operate with the 
commission’s inspectors in the cam- 
paign. 


eevee ee 





When so many retail operators continue their programs of build- 
ing uniform outlets, there must be a reason. There is! They find 
that customers keep coming back to stores with which they are 
familiar. It’s the same with Neighborhood Quick Service Stations. 
And besides UNIFORMITY means less building investment — 


Ask Austin. 


THE AUSTIN COMPANY 


Engineers and Builders—16112 Euclid Ave., 


Cleveland, O. 


Offices in Principal Cities—Detroit, Michigan, 2842 West Grand Boulevard. 
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0 INDISPENSABLE 


Tue “400” could not be more exclusive, nor could it 
purchase more than our set of over 600,000 families. We are active, alert ele- 












ments in the substantial income brackets. We are penetrative, influential pace- 
makers in America’s largest market-place. And we have a distinct responsive- 
ness because our New York Evening Journal is a distinct paper, edited just for 
us, and so we’re all for it!” 


That’s where the exclusive part comes in. You're either with us in your 
preference for the Journal, or we simply cannot meet you. For the Journal is 
the only evening paper consistently read by all of our group, year after year. 


In short, we are the Journal part of New York. And we are indispensable, 
for there are more than 600,000 families among us. Without a group of that 
size, no manufacturer can possibly sell all of his cars that all of New York 
can buy. 


Yet it is really quite easy to sell us . . . through the Journal. 





AMERICA’S GREATEST EVENING NEWSPAPER 





NATIONALLY REPRESENTED BY HEARST INTERNATIONAL ADVERTISING SERVICE, RODNEY E. BOONE, GENERAL MANAGER 








Fisher on what officials say is the; of the Cadillac-Fleetwoods. 


most rigid frame ever employed 
on an American automobile, the 
Series Sixty provides passenger 
security, it is said. In closed 
models, the turret top, sides and 
the entire rear floor are of steel. 
Body choices include a five-pas- 
senger four-door touring sedan 
with rear trunk; a closed coupe 
with opera seat for an additional 
passenger, and a convertible 
coupe with rumble seat. Double 
stabilizers add to passenger com- 
fort in both the Series Sixty and 
in the Cadillac-Fleetwoods. The 
1935 Cadillac models employed 
this anti-sway device at the rear 
of the chassis. A second stabilizer | 
now is carried at the front of the | 
chassis as well. 


The Cadillac-Fleetwoods are 
considerably lower in price. This | 
group includes five chassis and | 
30 Fleetwood body models: Series 
Seventy, a V-8, 135-h.p. car on a 
wheelbase of 131 inches; Series 
Seventy-five, of the same h.p., but 
on a wheelbase of 138 inches; 
Series Eighty, a V-12, 150 h.p. 
model of 131 inch wheelbase; and 
Series Eighty-five, of the same 
power but on the longer, 138-inch 
wheelbase. The Cadillac Ninety, 
senior aristocrat of the line, 
carries a V-16, -h.p. motor and 
has a wheelb of 154 inches. 
Several ready-built Fleetwood 
body types are provided for the 
Sixteen, although purchasers may 
obtain individual Fleetwood bodies 
in any desired special design. 


Narrower radiators and increased 
streamlining serve to empha- 





size further the traditional lines 


NATIONAL 
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New Cadillaes, LaSalles Make Nationwide Debut 


Lower Prices Feature Both 
Lines for Coming Season 


(Continued from Page 1) 


The 
radiator fins on all Cadillac 
models are of two-tone chrome 
and the radiator ornament is a 
graceful, forward-leaning femin- 
ine figure in bright chrome. 
Smart Fleetwood interior appoint- 
ments accord in all details with 
Cadillac standards. Material in- 
creases are noted in seat width, 
seat heighth and in head room, 





Comparative LaSalle Prices 


Body Model 1936 1935 Reduction 
2-Dr. Tour. Sedan...$1,185 5 

4-Dr. Tour. Sedan... 
Cony. Coupe 
Coupe 











the latter having been achieved 
without affecting the overall 
height of the cars. 


Mechanically, the Cadillac- 
Fleetwoods offer much that is 
new. Even quieter operation is 
assured by a more rigid engine, by 
complete crankshaft counter- 
weighting and by Cadillac’s hy- 
draulic valve adjustors which 
eliminate tappet clearance. Im- 
proved lubrication and cooling 
systems protect the motor under 
all extremes of service and tem- 
perature. A “peak load” generator 
varies its output to maintain the 
battery at full charge. A “triple 
range” choke functions automatic- 
ally, but also may be operated | 
manually if the driver so desires, 
or used as a “dechoke” if neces- 
sary. 

The new LaSalle, with four 
Fisher bodies continues the nar- 
row LaSalle radiator, but the 


Automobile 


Show 


Grand Central Palace-New York 
November 2-9 


Through the years this exhibition has built 


prestige for outstanding products of the in- 


dustry. 


All automobile space taken. However, there 


is still available some good space for the 


display of parts and accessories to thousands 


of car owners. 


Leaders of industry, engineers, sales man- 


agers, purchasing agents, fleet owners, deal- 


ers and jobbers will be there. 


Write for Diagrams and Information 


National Automobile Show 


366 Madison Ave. 


New York City 





| most 


| operator 


| greater control of his car. 
| the engine in the rear, 





ALFRED REEVES, Manager 











SIEUR DE LASALLE would have traded his trusty canoe for this, the latest creation to bear his 
name. He might even have gone so far as to throw in a couple of flintlocks to boot. In this five-passenger 
touring sedan, he could have made real time and worn no paddle blisters on his hands. 


grille has been rounded out in a 
slightly convex effect. A long, | 
slim torpedo rib now joins the} 
top halves of the cup- hee. | 
ventilating ports along the hood. 

Doors are hinged forward instead | 
of at the rear. Other changes | 


include a new instrument panel 


finished in a chrome-striped mod- 
ern motif, and a new hand brake | 
lever now placed under the instru- | 
ment panel at the driver's left. | 
The chassis is built around a 
frame of even greater strength 
and rigidity. In the closed coupe | 
body of the LaSalle, as in the 
Series Sixty Cadillac, an opera 
seat is placed behind the con- 
ventional coupe seat. 


Stout Predicts 
Safer Cars As 


| 
| 
| 
Next Advance 
| 

Washington, Oct. 11.—For the 
advancement of safety the driver 
of the automobile of the future 
will sit much closer to the front 
of the car than at present, in the 
opinion of William B. Stout, 
president of the Society of Auto- 
motive Engineers. Stout was here 
this week to address the Wash- | 
ington section of the society. | 

When a driver sits in the mid- 
dle of the car, as is the case in 
present models, Stout as- 
serts, he is tremendously handi- | 
capped. By sitting directly over | 
the front axle, he contended, the 
is 50 per cent more 

danger and far 
With | 
the 


of in 


aware 





over 
chief braking machinery, its 
weight will greatly help the} 
motorist in slowing and stopping | 
the car, he said. 

“All cars,” said Stout, discussing 
the automobile of the future, 
“now have running boards. Does 
anyone know why? As a matter 
of fact the only thing they do is 
make you take two steps in get- 
ting in or out instead of one. 
Running boards are doomed. 

“The car of the future will be 


outfitted acoustically also. Virtu- | 


ally all noise will be eliminated. 
This will mean safer traffic be- 
cause drivers will be subjected 
to less disturbance and distrac- 
tion.” 
Stout of 


predicted elimination 


door handles and other protuber- | 


ances which often figures tragi- 
cally in accidents, bodies fabri- 
cated in one piece which will 


make them roomier but not larger | 


outside, better springs for com- 
fort and stronger materials 
throughout. 


Gilmartin Elected 


Meriden, Conn., Oct. 11. 
Gilmartin has been elected president 
of the Meriden Automobile Dealers 
Assn. 
dent and Elliot LaMontagne, secre- 
tary and treasurer. The board of 
directors is composed of E. A. 
Drown, C. M. Bradford and Alder- 
man. 


| Department of State, 


— John | 


Louis Alderman is vice-presi- | 


DOUBLE UNIVERSAL joint in 1936 Cadillac steering assembly. 





It 


insulates the steering wheel from road shock and “whip.” 


Car Makers Will Honor 


Overseas Show Visitors 


New York, Oct. 11.—Progress 
of the Administration’s reciprocal 
trade program and other govern- 
mental activities for the promo- 
tion of commerce between the 
United States and other countries 
will be reviewed by Dr. Henry F. 


Grady, chief of the Division of 
Trade Agreements in the U. S. 


at the In- 
ternational Day luncheon which 
will be held by the Automobile 
Manufacturers Assn., Monday, 
Nov. 4, at the Hotel Ambassador. 
The purpose of the Interna- 
tional Day program, according to 
Robert C. Graham, chairman of 
the association’s export commit- 
tee, which is sponsoring the event, 
is to honor overseas visitors at- 
tending the National Automobile 
Show to be held at Grand Central 
Palace, New York, Nov. 2 to 9. 
Alfred Reeves, vice-president 





and general manager of the as- 
sociation, will speak on present 
automotive conditions in the 
United States. 

Many of the visitors from 
abroad are already in the Unitel 
States visiting automobile factor- 
ies and completing plans for their 
1936 sales campaigns, Graham 
explained. In addition, he said 
that iarge delegations of automo- 
tive leaders from Sweden, Ger- 
many, and several other Euro- 
pean countries, were expected to 
attend the show. 

The importance of foreign trade 
to the automobile industry is in- 
dicated by the fact that sales of 
American vehicles in foreign 
markets this year will probably 
exceed 525,000 units or approxi- 
mately three times the number of 
vehicles absorbed by the export 
market in 1932. 


UNDERCARRIAGE of new Cadillac models showing center point 


steering and front stabilizer. 
front and rear. 


The car now carries a stabilizer both 
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$500,000,000.00 


Advertising Experience 


-_ 50 What ? 


INCE the day Lord & Thomas 
began business nearly sev- 
enty years ago, our clients 
have invested through us over 
$500,000,000 in advertising. 
More than one-third of that 
amount ($180,000,000) has 
been placed through us in the 
last five years of depression. 
“So what?” one may prop- 
erly ask. And to that question, 
here is our answer: 
$500,000,000 buys a lot of 
advertising experience. And the 
period of seventy years spans 
four major economic cycles in 
this country — cycles that em- 
brace every phase of growth, 
prosperity and depression. 
Naturally, so much experi- 
ence, acquired under such a 
conditions, 


wide variety of 


leads to a definite point of 
view. It leads to principles that 
make advertising ventures safer 
and more profitable. It leads 
to habits of alert and aggres- 
sive response to every crisis or 
change. 

Such qualities distinguish 
both the history and the pres- 
ent practice of Lord & Thomas. 


Money-Making Principles 
Just 30 years ago, Lord & Thomas 
startled the business world by de- 
fining advertising for the first time 
as salesmanship-in-print. Which 
means: “give the consumer in an 
interesting way, the REASON- 
WHY it is in the consumer’s inter- 
est to buy the wares you have for 
sale.” 

Time has richly fulfilled the 
meaning of those words. Today we 


know ways to search every adver- 


tising project for the winning rea- 
son-why. We have fully developed 
the technique to recognize the 
great selling idea—to power it with 
drama and exciting news—to drive 
it with lightning impact straight to 
the mark of consumer interest. 

These things are not easy to do. 
And few are the men who can do 
them. 

So it is that a Lord & Thomas 
advertising program usually starts 
with the odds in its favor. Creative 
ability, seasoned experience and 
pre-determined results combine to 
insure maximum safety and profit. 

The responsibilities of investing 
$500,000,000 for clients in adver- 
tising have taught us these exact 
methods of salesmanship-in-print. 
And the experience of 63 years 
proves that only when advertis- 
ing is salesmanship-in-print can it 
hope for enduring success and con- 


tinuous profits. 


LORD & THOMAS « advertising 


There are Lord & Thomas offices in New York; Chicago; Los Angeles; San Francisco; Toronto; Paris; London. 


Each office is a complete advertising agency, self-contained; collaborating with other Lord & Thomas offices to the client’s interest 








































































































Police and Legislative 


Help Is to be Asked 


New York, Oct. 11.—A state-wide | counter to the present financial 
campaign to reduce highway ac- responsibility law, and to be pat- 
cidents was initiated at the 32nd|terned after the Massachusetts 
annual convention of the New|law. Compulsory insurance, it 
York State Automobile Assn.| Was held, was “impractical, un- 
Monday in the Hotel Pennsyl-| workable and conducive to a 
vania. More than 100 delegates| larger volume of highway 
from automobile clubs affiliated | hazards.” 
with the association attended the| A flat annual fee of $3 for all 
convention, which will conclude | 20n-commercial vehicles in this 
today. state was advocated, against the 

All affiliated clubs will partici-| V@Tving fee today, charged on 
pate in the safety drive, which | ‘Me basis of vehicle weight. 
will involve not only safety educa- | , 1t was voted to request the next 
tion among drivers but will seek legislature to appropriate a larger 
co-operation of legislators and | ®™ount than has been devoted in 
police in cities throughout the | Tece@t years for repair and main- 
state. tenance of roads. 
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New York Automobile Clubs Begin Safety Drive 











19386 LASALLES have longer, 





J. R. Foulder, acting vice-chair- 
In a resolution, the convention aahahl : 
ty man of t 
went on record in favor of com- me aabeeiation, presided. 


pulsory inspection of motor ve- 
hicles at regular intervals, The 
delegates voted “unalterable op- 
position” to compulsory insurance 
of automobiles in this state. Pro- 
posals made at the last legislature 
to this effect were said to go 


To Stage Party 
Chicago, Oct. 11.—The Illinois Au- 
tomotive Assn. will stage a Hallow- 
e’en party Oct. 26 at the Hotel 
Sherman, it was said here today. 
Plans are under way for a record 
attendance, it was said. 
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e trying to buy new 
automobiles—~trying to gto maintain them—that want _~“ 
with inexpensive cost and upkeep. 


They are-the people who understa Y 

the most expensive Car-is fundamentally, but a 
icle of transportation from one place to anoth 
. “4 


. ge 
They kno most cars, al the most 
expensive ones, carry fewer than five passengers 
and travel at an average speed of less than 35 


miles per hour. 


The 1936 Willys sedan has been made smarter 
in appearance, more comfortable by additional leg 
room, more economical by mechancial changes. 


It’s the ideal car for the buyer who wants to spend 
less for motoring—in order to have more for other 
necessities and luxuries. 


Ask for new catalog giving details of design, also 
territory available and profit possibilities. 





The New Panel 
wins all argu- 
ments for low 
cost deliveries. 


me 


The Panel “Delivery 


The Coupe where 

lowest cost, speedy 

transportation is 
required. 


iil. 


The Willys Coupe 


WILLYS-OVERLAND 


TOLEDO + OHIO 





The Willys 77 Sedan 









more rakish lines and the general 
appearance of the cars is one of 
luxury and fleetness. Prices on 
both LaSalles and Cadillacs have 
dropped considerably this season, 
Cadillac reaching the lowest point 
in 27 years. At the right is a 
front view of the 1936 LaSalle, 
showing the compact arrange- 
ment of radiator, lamps and 
fenders. 


‘| Over 6,000 Men 


Will Have Jobs 
On Ind. Project 


Indianapolis, Ind., Oct. 11. 
More than 6,000 men will be em- 
ployed for a year on the $10,000,- 
000 state highway program now 
being prepared for’ contract, 
James D. Adams, chairman of 
the state highway commission, 
announced here. 

First bids on the projects in- 
cluded in the program are to be 
received by the commission Oct. 
22 and additional lettings will be 


held as rapidly as projects are 
approved. 

Money to finance the program 
was allocated to Indiana for 
highway construction and im- 
provement by the works Dill 
| passed in the recent session of 


congress, the money to be divided 
equally between grade separation 
and other highway construction. 

Awarding of the contracts will 
follow swiftly with placing of men 
on the jobs immediately, it was 
said. Work will be carried on 
through the winter, except during 
the most adverse weather. 

This employment will be in ad- 
dition to the thousands of jobs 
provided by the $6,000,000 federal 
aid highway program, a major 
part of which is under contract. 


C. A. Addison Appointed 


To New Chevrolet Post 


Detroit, Oct. 11.—C. A. Addison, 
head of the plant protective serv- 
ice for the Chevrolet Motor Co., 
in Flint, has 
been appointed 
assistant to Al- 
fred Marshall, 
director of per- 
sonnel for all 
Chevrolet plants, 
with offices in 
the Chevrolet 
headquarters 
building in De- 
troit. 

Addison has a 
long record in 








C. A. Addison 


public safety, | 


education and organization. 


Electric Auto-Lite 
Steps Up Production 


Toledo, O., Oct. 11.—Operations | 


of the Electric Auto-Lite Co. have 
been stepped up within the past 
two weeks to virtual capacity in 
some departments while other de- 
partments continue to accelerate 
and will shortly be at peak rate. 

Auto-Lite has obtained consid- 











erable new business from automo- 
bile makers for their 1936 produc- 
tion, it was stated by a company 
official, so that company expects 
to benefit both from a larger per- 


centage of automobile business as 
well as the larger automobile pro- 
duction expected for next year. 
Companies recently acquired by 
Auto-Lite have obtained consider- 
able new business. 


MORE SALES APPEAL 
in these individually packaged sets of 


PACKARD 


Seli more ignition cable by showing 
your customers these individual sets of 
Packard FOUR-FORTY. They will buy 
a full set—especially if you point out 
that when their ignition 

systems break down, the “72 
chances are that allof the ai 
ignition cables are corona- 

eaten or oil-fouled and 

worn. To repair an igni- 








440 CABLE 


tion system with an unknown brand of 
cable or to replace only one cable is to 
invite further road trouble. Packard 
FOUR-FORTY Ignition Cable sets are © 
available for all cars, and 
ideally suited for counter 
and window display. 
Order from your jobber. 
Packard Electric Corpor- 
ation, Warren, Ohio. 





THE STANDARD WIRING EQUIPMENT OF THE AUTOMOTIVE INDUSTRY 
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“Show 


2? 


Copy 


Give it full value with an A-Plus schedule 
in The New York Times 


TT. USE a homely expression, the automotive 


industry always puts its best foot forward at 
Show time. That’s when people are most curious .. . 
alert... eager to see the new cars—features— 
and developments. That’s why ‘Show copy’’ should 
have the best break it’s possible to get—and the best 
break, of course, means placing it where the greatest 


number of potential automobile buyers will see it... 


read it...and react to it. 


Give it full value with an A-Plus schedule in The 


New York Times! 


For here—in this newspaper, circulated and read in 
the richest market in the world—your “Show copy” 
will attract executives—major and minor, financiers, 
salesmen, school teachers, housewives, professional 
all reading The Times regularly 


men and women... 


because they know it—they want it—they trust it. 


There are over 460,000 purchasers of The Times 
during the week, over 700,000 on Sunday. At Show 
time, and all year ’round, this great, productive 
- a place on 


market deserves special cultivation .. 


your A-Plus schedule. 


«She New York Times 


Advertising ‘Representatives 
JOHN B. WOODWARD, INC, 


New Center Building 
DETROIT, MICHIGAN 


400 N. Michigan Avenue 
CHICAGO, ILLINOIS 
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Factory 


Columbus, O., Oct. 11.—Factory- | 
dealer relations, safety, discounts | 
to insurance and finance com- 


panies were the chief topics for 
discussion at the annual meeting 
of the Ohio Automotive Assn., at 
its meeting here last week. Ina 
resolution directed to factory ex- 
ecutives, the association urged 
that steps be taken immediately 
by the factories to adopt methods 
of dealer appointment and con- 
trol through which those dealers | 
exercising sound general manage- 
ment would be permitted to im- 
prove their profit possibilities. 

It was pointed out at the meet- 
ing that independent and impar- 
tial surveys had revealed that 
while the dealer at the present 
time can make a profit from the 





| automobile 
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Relations and 


Discounts Get Big Play 


sale of new cars, these profits are 
dissipated in the purchase and 
resale of used cars. It was the 
sense of the meeting that only 
through factory co-operation in 
controlling wild trading could 
these conditions be improved. 


Ban Dumping 


The legislative committee of the | 
finance and insurance companies 


association was _ instructed’ by 
resolution to endeavor to bring 
about in Ohio a law similar to 
that in Mississippi 
lates the relationship between 
dealers in the state 
and factories out of the state par- 


ticularly in regard to cancella- 
tion of contracts. The commit- | 
tee was further instructed to 


work for the enactment of a law 


which regu- | 





similar to that in Florida which 
prohibits the dumping of used 
cars or distress merchandise in 
the state. 

The association endorsed the 
plan for nationwide surveys of 
dealer operations to be paid for 
out of funds supplied by the fed- 
eral government to re-employ 
“white collar’ men. It was 
further stated that should such 
funds be available to individual 
states the association should take 
immediate steps to obtain funds 
for such a survey in Ohio. 

On the question of discounts to 


the association said: “The auto- 
mobile dealers, wholesalers and 
maintenance operators of the 
state of Ohio do not ask or ex- 
pect special consideration in 
price or discounts from finance 
or insurance companies and 
whereas the dealers of Ohio are 
continually being solicited to give 
away part and sometimes all of 








THE QUALITY 
SPARK PLUG 





are not all that AC can build 


If, as may frequently be the case, your experi- 
mental work develops the need for a product 
not manufactured today, call in an AC 
S-rvice Engineer—and see what he can do. 

3 Spark Plug Company makes twenty- 
ight products today. But, if AC deserves 
tie right to help in desigh problems, these 
twenty-eight cannot constitute the limit of 


AC’s capacity. 


Each related group of AC products is served 
by a separate engineer and staff of designers. 
Such organization makes AC designing 
flexible, 


Furthermore, 


unusually and adaptable to new 


requirements. the advice and 
guidance of the entire engineering staff are 
constantly used, by each 


available, and 


product engineer. 
Similar expert specialization prevails in manu- 


facturing. And a similar pooling of all of AC’s 


production ability is continually improving 
the quality and quantity of AC manufacture. 


Finally, AC directs a world-wide service 
organization—through the combined organi- 
zations of AC itself, United Motors Service, 


and Overseas Motor Service. 


From these three subdivisions of the AC 
Spark Plug Company, a steady flow of expe- 
rience, new knowledge, and seasoned judg- 
ment improves co-operation on the problems 


of the manufacturers whom AC serves. 

So, the invitation to call upon AC technical 
advisors when new requirements arise in your 
The fact that 


AC customers have grown from one to more 


business is no empty courtesy. 


than 300 in twenty-six years is evidence that 
AC has contributed materially to industrial 
AC ) 

progress—and assurance that AC will con- 


tinue to do so. 


AC SPARK PLUG COMPANY 


Flint, Michigan 


St. Catharines, Ontario 


QUALITY PRODUCTS 





AIR CLEANERS ¢ AMMETERS ¢ CARBURETOR 


INTAKE SILENCERS ¢ COMBINATION 


INTAKE SILENCERS AND AIR 











CLEANERS ¢ DIE CASTINGS * DIE CAST MACHINES * FLAME ARRESTERS ¢ FLEXIBLE SHAFTS AND CABLES e FUEL 
PUMPS » FUEL AND VACUUM PUMPS « GASOLINE GAUGES *¢ GASOLINE STRAINERS » HIGH SPEED BEARINGS 
INSTRUMENT PANELS ¢ LOCKER DOORS ¢ OIL FILTERS » PRESSURE GAUGES ¢ RADIO CONTROL PANELS ¢ REFLEX 


SIGNALS *¢ REMO INJECTORS AND FLUID ¢ SPARK PLUGS 
© SPEEDOMETERS 


TOOLS ¢ SPARK PLUG TESTERS 





© TACHOMETERS ¢ THERMO GAUGES e 


e SPARK PLUG CLEANERS ¢ SPARK PLUG GAPPING 


VACUUM PUMPS 


their profits on automobile parts 
and labor in the form of dis- 
counts, and whereas wholesalers, 
dealers and maintenance opera- 
tors are instrumental in selling 
collision insurance and _ other 
forms of insurance for which they 
do not receive compensation, we 
therefore think that insurance 
and finance companies are not 
entitled to discounts. 


Urge Sufety 


“Be it resolved, therefore, that 
members of the Ohio Automotive 
Assn., including its three divis- 
ions, oppose and urge its mem- 
bers and all automobile garage 
operators or wholesalers to re- 
fuse to yield to requests from 
finance and insurance companies 
for special consideration as to 
prices, rebates or discounts.” 

On the question of safety the 
association urged that all mem- 
bers get definitely behind a pro- 
gram to eliminate speed adver- 
either written or in sales 
talks or radio broadcasts. In- 
creased license restrictions also 
were urged, and bond require- 
ments or other regulation will be 
sought to keep irresponsible and 
unscrupulous concerns from en- 
gaging in the business of selling 
motor vehicles to the people of 
the state. 

The association resolved further 
to continue its efforts to bring 
about the elimination of double 
taxation, such as the sales tax on 
vehicles taken in trade. 


tising, 


Indiana GM Parts Plant 


Adds 400 to Payroll 
Muncie, Ind., Oct. 11.—The prod- 
ucts division of the General 
Motors Corp. here which manu- 
factures automobile parts, an- 
nounced its working force is being 
increased to 1,400 men. Previous 
pay roll totaled about 1,000 work- 
men. 

According to the announcement, 
the new forge plant being set 
up here by the company will be 
ready for operation in 60 days. 
This, it was said, will give em- 
ployment to a large number of 





additional men. 





Ohio Dealers Debate Many Topics at Columbus 


Major Changes 


In Wisconsin 


Truck Law OK’d 


Madison, Wis., “Oct. 11—Major 
changes in Wisconsin trucking 
laws were written into the statute 
books last week when Gov. Philip 
F. La Follette signed a bill which 
repealed the ton-mile tax and ex- 
empted upwards of 75,000 truckers 
from provisions of present laws. 


The governor has vetoed the 
sections which would have boosted 
contract carrier fees from $10 to 
$20 and private carrier fees from 
$1 to $10. 

The only increased fee left 
unchanged by the governor was 
the section increasing the rates 
on common carriers from $20 to 
$25. 

Specific relief for farmers was 
granted in the section exempting 
from payments and regul:tions 
trucks hauling to and from farms 
in a 35-mile radius. 


Connecticut Law Sets 


Dump Truck Minimum 


Hartford, Conn., Oct. 11.—The 
state public utilities commission 
has announced promulgation of a 
schedule of minimum rates for 
the operation of dump trucks, to 
which operators will be required 
by law to adhere. The specified 
rates for haulage by the hour, in- 
cluding driver, move upward on 
a sliding scale from $1 per hour 
for dump trucks having a regis- 
tered capacity of one and one half 
to two tons. $3 per hour for 
trucks of six and one half tons 
and larger. The commission act- 
ed upon a petition of the Connect- 
icut Dump Truck Owners’ Assn., 
which sought rate regulation. 

The new rates apply to all 
material hauled in dump trucks 
except fuel and fuel products. A 
schedule of rates suggested by the 
association was considered too 
high by the commission and was 
modified. 
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Illinois to Standardize Highway Traffic Signs 


Shape to Tell J 


Reflectors to be Used 


Chicago, Oct. 11.—Standardized 
highway markers and traffic signs 
have been adopted by the division 
of highways of the state so that 
motorists may know solely by 
sight, without even reading the 
words, the message to be con- 
veyed. Some of these signs will 
be “reflectorized”—self-illuminated 
so as to be readable in the dark— 
according to the manual of high- 
way signs and markers now being 
drafted by officials of the high- 
way division. 

“Every traffic sign a motorist 
is expected to see and which is 
for his guidance should be ‘re- 
flectorized’”’ says Carl A. Barrett, 
president of the Illinois Automo- 
bile Club. “The highway officials 
state that the policy of making 
these signs readable at night is 
based on the theory that if a 
‘Slow’ or ‘Danger’ sign ‘is neces- 
sary for daytime warning, it is 
even more necessary in darkness, 
night driving at 








Meaning; 


high speeds is continually in- 
creasing.’ 

“Having such signs readable at | 
night is highly important; but it | 
is equally desirable that many 
other traffic signs be readable in | 
the dark also. | 

“Highway markers—U. S. and | 
state route numbers—should be 
‘reflectorized.’ The great major- | 
ity of motorists, especially tourists 
travel by route numbers shown 
on a map. Many times it is ex- 
tremely difficult to follow these 
markers, for they cannot be read 
in the dark and it takes a lot of 





around so the marker will be 
lighted by the head lamps. Stop- 


deal’s off. Absolutely. 


signs is dangerous. 
“According to the manual now 


in use, the state will ‘reflectorize’ Route 


‘Stop’ signs. 


all signs showing physical hazards | Signs showing traffic restrictions, 
information and de- 


tours will not be readable in the 


requiring a reduction in speed; | directions, 
a few of those calling for caution 


on the part of the driver and all' dark. 





UPPOSE you had scme swell guns 


you'd like to sell to enthusiastic 
huntsmen all over the country. 
How would you get them interested? 
Would you go from forest to forest 
peddling the guns from tent to tent? 
Would you go from sporting goods store 


to sporting goods store? 
You might. 


time. 


The quickest, easiest and most eco- 
nomical way of selling guns (or gems 
or soaps or sinks or radios or automo- 
biles) is first to sell the people other 


people copy. 


In this country, where the 
from East to West, 
means selling people with New York’s 


winds blow 


eager, “be first” 


But you'd get pretty 
tired. And it would use up a lot of your 


viewpoint. 


They are the ones that read a na- 
tional weekly called ** he New Yorker.” 
That’s an established fact that you can 
easily confirm. 

The New Yorker has a selective cir- 
culation of more than 126,000 people, 
many of them in New York, many of 
them in other big cities all over the 


country. 
Not long after New Yorker readers 
start buying your product you'll find 


people buying it on the West Coast... 
down South... and all over. 
It’s simply a matter of gunning for 


the right customers first. 


THE. 
NEW YORKER 


25 WEST 45th STREET 


trade 
that 


SELLS THE PEOPLE OTHER PEOPLE COPY 


Annual Automobile Issue 
November 2 
Forms Close Oct. 21st 





“All of these signs should be 
‘reflectorized’ so as to make them 
easily readable at night.” 

By standardizing the shape of 
all signs, motorists may know at 
a glance the nature of the in- 
formation provided for their 
|guidance and for that reason, 

| every driver should thoroughly 
| acquaint himself with the import- 
| ant traffic signs. All state high- 
| way signs are yellow with black 
| letters. The important signs are: 
| Octagonal signs mean stop. 

| Diamond shaped signs mean 
| there is a physical hazard requir- 
|ing reduction in speed, such as 


|curves, steep hills, narrow 
| bridges, intersection, bad pave- 
| ment, etc. 


Circular signs, with a_ black 
cross, mean railroad grade cros- 
sing. 

Square signs mean caution, due 
| to traffic conditions, road repairs, 
pedestrian or animal crossings, 
etc. 

Rectangular signs are regula- 
tory, such as “Keep to the Right 
Except When Passing,” “No Park- 
ing,” “Walk on Left Side of Pave- 
ment,” etc. 

“The erection of signs and 
markers on our highways is for 
the specific purpose of safety 
and convenience of motorists,” 
says the manual. “In order that 
the maximum degree of uniform- 
| ity be obtained, we have rede- 
signed several of our signs and 
markers to conform with recom- 
|mendations of the American 
Assn. of Highway Officials and 
| the U. S. Bureau of Public 
Roads.” 





Evans Products Expands 

Detroit, Oct. 11—Evans Products 
Co. is to build a 30,000 square foot 
addition to its lumber products plant 
here at a cost of $100,000. The 
addition will provide manufacturing 
and assembly space for company’s 
auto-stop and auto-trailer divisions, 
officials said. 








What, you have no garage! 
Only people with the biggest and best garages are eligible to buy these Fleet- 
i wood Imperial models powered with the newer and better V-12 motor. 
ping on the pavement to read| again when your grounds have grown. 


Harty shows this year 
make it necessary for you to 
make your selections now from 


our ample stock of 


| BRITISH WOOLENS 


Marshall eRenchard 


ESTABLISHED 1696 


TAILORS 


WOS Wt? Larvid Whelney Bldg. 
Delroit 





c A YOU’LL TAKE TWO OF THESE? That’s fine— but is your garage long enough to handle two of 
maneuvering to twist the Car! these new Cadillacs at the same time—or even one of them? 


Then the 


Sorry—next please—come in 


September Car 
Sales Decline 
In San Antonio 





San Antonio, Tex., Oct. 11—New 
car sales for September showed 
a sharp decline from those of 
other months, due to the change 
in announcement dates. Showing 
a total registration of only 484 
new cars and trucks for the 
month, registration figures showed 
a drop of 52 units from Septem- 
ber, 1934. 

September registration for pre- 
vious years are: 1930, 698; 1931, 
377; 1932, 264; 1933, 451; and 1934, 
540. 

A breakdown of sales accord- 
ing to individual makes follows: 

Buick, 11; Chevrolet, 115 (and 
28 trucks); Chrysler, 10; De Soto, 
4; Dodge, 7 (and 1 truck); Fed- 
eral, 1; Ford, 110, (and 24 trucks); 
GMC, 1; Graham, 5; Hudson, 8; 
Hupmobile, 2; Indiana, 1; THC, 27; 
Lafayette, 6; LaSalle, 6; Nash, 3; 
Oldsmobile, 15; Packard, 4; Pierce 
Arrow, 1; Plymouth, 28 (and 3 
trucks); Pontiac, 25; Reo, 1; 
Studebaker, 25; Terraplane, 10 
(and 1 truck). The total is 397 
passenger cars and 87 trucks, for 
a grand total of 484 units. Regis- 
tration by out-of-county dealers, 
two cars and two trucks. Total 
of all, 488. 

The outlook for business dur- 
ing the fall and winter months is 
very good. August sales exceeded 
1929, and September deliveries 
would have been better except as 
explained. Work is increasing 
and general business conditions 
are showing improvement. 


New Address 
Detroit, Oct. 11.—Pacific Mills has 


moved to new offices at 741 New 
Center Bldg. 
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1936 Tire Production 
Seen 800,000 Over 1935 


Akron, O., Oct. 11.— Although 
tire production in 1936 probably 
will exceed that for 1935 by at 
least 800,000 units, the downward 
swing of replacement sales still 
has to reach bottom, according 
to a statement here by P. W. 
Litchfield, president of Goodyear 
Tire & Rubber Co. 


“There is no apparent immedi- 
ate solution for distribution and 
retail sales ills of the rubber in- 
dustry and the downward swing 
in yearly total of tires sold for 
replacement has not yet reached 
bottom,” he said. “The increase 
in the number and variety of tire 
merchandising outlets combined 
with a shrinking number of units 
sold annually, is responsible for 
continual turmoil in the price 
structure. We can’t even control 
so simple a thing as the guaran- 
tee under which tires are sold. 


The ‘unlimited’ guarantee is cost- 
ing the tire business $7,000,000 
a year in adjustments which 
should not be made.” 


Litchfield cited the fact that the 
industry formerly operated under 
a standard tire warranty, but 
claims the present guarantee was 
“forced on the industry by a large 
chain of gasoline and oil stations 
wanting a startling selling fea- 
ture when they adopted distribu- 
tion of tires.” 


He predicts an output of 48,300,- 
000 tires in 1936 compared with 
an estimated production of 47,- 
500,000 for 1935, and contrasted 
these figures with the industry’s 
production capacity of 68,175,000 
tires. He cited the shrinkage in 
number of tire manufacturing 
concerns from 600 in 1914 to 31 
today. 
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THE GREATEST 
= 


TRUCK 
IN 35 YEARS! 


NONE BUT WHITE HAS THE KIND OF EXPERIENCE IT 
TAKES TO BUILD SO MUCH QUALITY AT SO LOW A PRICE 


@ Here’s new advertising value—style—and beauty ... the first 


streamlined trucks in America! 


They’re ready now—the finest trucks that ever bore the White name 
—White’s answer to the crying need for a quality truck, designed 
for today’s operating conditions, and priced within reach of all. 


During the past few years many operators were forced to turn to 
cheaper, lighter trucks. As soon as they were taxed beyond the 
definite limitations for which they were built they became too costly 


to maintain and operate. 


Texas County Spends 
$13,641,600 on Cars 


San Antonio, Tex., Oct. 11.— 
Residents of Bexar County, of 
which San Antonio is the county 
seat, during the first nine months 
of this year, have spent approxi- 
mately $13,641,600 on the purchase 
of new and used cars, according 
to John F. Brogan, head of the 
automobile division of the county 
tax collector’s office. 


Brogan reported that 5,179 new 
cars and 908 trucks had been 
sold in the county from Jan. 1 
through Sept. 30. At an estimated 
average of $1,000 per machine, 
Bexar county citizens spent more 
than $6,000,000 on new cars. 


Automobile transfers in the 
county during the same nine- 
month period numbered 37,273, a 
very large turnover. Estimating 
the average sale price of used 
cars at $200 each, approximately 
$7,554,600 has been spent in the 
county on used cars. 

This community has led the 
state in used car sales practically 
every month so far this year. 





MEMA Members Meeting 
Listed During ASI Show 


New York, Oct. 11.—The annual | 


members’ meeting of the Motor 
and Equipment Manufacturers 
Assn. will be held at the Tray- 
more Hotel in Atlantic City on 
Tuesday, Dec. 10, during the week 
of the Automotive Service Indus- 
tries Show. It will be an in- 
formal dinner meeting beginning 
at 6:30 p.m. and will be attended 
by the representative member of 
each company or his alternate. 


In line with the usual MEMA 
policy of holding all sessions dur- 
ing show week to a minimum so 
that members can spend their 
full time contacting jobbers at 


the show, this dinner meeting will | 


be the only event on the associa- 
tion calendar outside of board of 
directors and committee meetings. 


Mason T. Rogers, who will re- 
tire from the MEMA presidency 





at the end of the year after two 
successive terms will preside at 
the members’ meeting. 


Newly elected directors also will 
be introduced to the membership 
at this meeting. New directors 
are elected by a mail ballot of 
the membership during the period 
immediately preceding the annual 
meeting from a list which pre- 
sents two nominees for each 
vacancy. Directors whose terms 
expire this year are: C. P. Brew- 
ster, K-D Mfg. Co., Lancaster, 
Pa.; R. J. Rich, Simoniz Co., Chi- 
cago; M. T. Rogers, Multibestos 
Co., Cambridge, Mass.; L, L. 
Smith, B. F. Goodrich Co., Akron, 
O., and J. M, Spangler, National 
Carbon Co. New York, who 
served during the last year to 
fill the unexpired term of F. C. 
Bahr, resigned. 





The first completely streamlined trucks in America. Model illustrated was styled by Alexis 


de Sakhnoffsky, leading industrial stylist. All models are available with conventional body 


types for every purpose. 


type of ample truck ability that will show the owner lower operating 


costs. Feature after feature is patented and exclusive with White— 


bringing performance possible in no other truck. Four wheel booster 


operated hydraulic brakes; the first automatic air conditioned cab, 


Model 703 . 1-142 Tons 
Model 709 . 2342-3 Tons 


etc., give operators the greatest truck value on the market today. 


See the new Whites at your nearest White Factory Branch or Dealer 
or telephone for a demonstration. Liberal terms can be arranged. 
The Model 703 is priced at $1240, chassis at factory. 


Model 704 . 112-2 Tons 
Model 709A . 3-4 Tons 


Model 704A . 2-3 Tons 


THE WHITE MOTOR COMPANY e CLEVELAND 


The new Whites are real quality trucks—all White quality 


and engineering—from the manufacturer which operators 
know has the experience, the facilities and the skilled man- 
power to build quality. 


Throughout the entire specifications White has provided the 


THE MOST PROFITABLE FRANCHISE IN 
THE TRUCK INDUSTRY 


THE MOST ECONOMICAL TRUCK ENGINE EVER 
BUILT. The new White-built and White- 
designed 270 cu. in., 80 H. P. engine is the 
most durable, economical truck.engine built. 
It has a newly designed combustion chamber 
exclusive with White —four port intake 
manifold—White patented stellite screwed- 


in valve seats—seven bearing counter- 
weighted crankshaft—unusually large high- 
precision steel backed engine bearings 
—positive lubrication under pressure, to all 
moving parts. The efficiency of this power 
plant is a big factor in making these new 
Whites the outstanding truck values today. 


The extra volume and extra profits of the White- 
Indiana franchise can be yours without increasing your 


overhead! Get the facts. You’ll be under no obligation 
and it should be the beginning of a highly profitable 
partnership now and for years to come. 


Only the White-Indiana franchise has all these money-making features: 


MAIL THIS COUPON TODAY! 


1 A complete new line of White trucks priced 
_within the reach of all—far ahead of compe- 
tition in quality, performance and modern design. 


6 A complete line of multi-drive Indiana trucks. 


7 Two standard models of Diesel-powered 
Indianas. 


PITIII 


Dealer Division, The White Motor Company 


Cleveland, Ohio 


2 A $695 Indiana that by direct comparison of 


specifications out-sells any other 114-2 Ton Truck 3 Participation in the profits of White’s large na- 
tional account business entering your territory. 


in the low price field. 


3 A complete, modern line of White heavy duty 9 Profit from the servicing of hundreds of White 
and Indiana trucks passing through your terri- 
tory in inter-city service. 


trucks and tractors, four and six wheelers. 


4 “Underslung Power” Whites, the revolutionary 
heavy duty development made possible by the 
12-cylinder ‘“‘pancake”’ engine exclusive with White. 


5 A complete, low-priced line of Indiana heavy 
duty trucks and tractors, four and six-wheelers. 


10 Sales assistance from Factory engineers and 
nearby Branch personnel. 


1 1 A profitable parts and accessory business. 


Firm Name 
Address 


City 


Please send me full details on your franchise. 











Dodge 
International .... 55 
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Amos ’n’ Andy 
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Break Rules 


To Greet Plymouth Listeners 


Detroit, Oct. 11.—For the first 
time in their long broadcasting 
career, Amos and Andy appeared 
before a studio audience during 
the Plymouth announcement pro- 
gram which was staged over a 
nation-wide hook-up a week ago 
yesterday. Not satisfied with 
breaking one precedent this fa- 
mous pair of the air condescended 
for the first time to release for 
publication the script of their talk 
on this broadcast. 

Amos, who was at one time an 
automobile salesman, talked to 
the Plymouth sales force in a 
language which they understood. 
ADN is happy therefore to repro- 
duce the text of the Amos and 
Andy Plymouth broadcast as 
follows: 


Amos—How do you do, ladies 
and gentlemen. 

Andy—How do you do, ladies 
and gentlemen. 

Amos— You know, it’s kinda 


strange being on another program 


here. I’s a little more nervous 
than I am on the Pepsodent 
program. 

Andy — Well, I ain’t no Joe 














Louis standin’ here neither. 

Amos—You know what’s going 
to happen at the end of this pro- 
gram, don’t you? 


Andy—No, what’s going to 
happen? 
Amos—Well, Mr. Hutchinson or 


somebody’s going to press a but- 
ton, and in every Plymouth meet- 
ing in the United States, all 
over the country—they got a lot 
of people in there, and they got a 
new 1936 Plymouth with a big 
drape around it, and when Mr. 
Hutchinson presses the button 
that will unveil the new 1936 
Plymouth at the meetings, every 
place around the country. Yeah, 
well I hope they have better luck 
than they had last year when 
they done that. 


Andy—What you mean? 
Amos—Well, last year when we 
were unveiling—when they pressed 
the button unveiling the Plym- 
outh, they got a short circuit in 
the wire going to Texas and the 
dealer was three weeks late get- 
ting out his new car. 





LETS COVER THESE 
_ 8 STATES F/RST...THIS 
MIDWEST FARM MARKET’ 
BUYS 30% OF ALL CARS 
SOLD TO FARMERS! 


Andy—And by the way, just be- 





AMOS ’N’ ANDY broadcasting with a studio audience for the first 


time. 


Conference over a coast-to-coast hook-up on Oct. 3. 


The occasion was the broadcast of the Plymouth Dealers 


Over 100,000 


dealers and salesmen gathered in 34 key cities as well as thousands 


of private individuals heard the proceedings. 


Howard Barlow, or- 


chestra conductor, on the platform, seems to be amused at the 
remarks of Charles Correll (Andy) and Freeman Gosden (Amos). 





fore this program went on the 
air, Mr. Chrysler was standin’ in 
the studio here, and a messenger 
boy walked up to him with a 
telegram. 

Amos—Telegram? 

Andy—yYeah, and Mr. Chrysler 
was just reaching for it and the 










“Buy MIDWEST FARM PAPER UNIT First” 


Say 76% Of Auto Dealers In These 8 States 


“Midwest Farm Paper Unit Ranks FIRST In Influence With 
Our Farm Prospects,” Says Overwhelming Majority In Survey 


Here’s Where New Car 


Sales to Farms Show 


100% INCREASE 


The 40 other states show an _ increase 
of 40 per cent in sales to farmers—bot in 
these eight states the gain is 80 per cent! 
in new truck sales, the gain is 48 per cent 
—compared to only 27 per cent in the other 
40 states. Decide for yourself where a con- 
centrated sales effort gets the most results! 


6 MONTHS, 1935—6 MONTHS, 1934 


8 Midwest Other 40 
States 


40% 


States 


57 


Chevrolet 12 
Plymouth 28 


18 
90 
74 
128 
4 


Per cent Increase in New Truck Sales 
6 MONTHS, 1935—6 MONTHS, 1934 


8 Midwest Other 40 
States States 


27% 

52 
~/ 

= 


HESE figures and your own new car 

or new truck sales reports tell you in 
the strongest way where to seek profit- 
able farm sales first! 


Now automobile dealers everywhere in 
these 8 states—your own dealers among 
them—show you the easiest way to do 
it. ‘“‘What farm paper has the most in- 
fluence with farmers in your commun- 
ity?”’ research men asked the dealers. 
Seventy-six per cent of them without 
hesitation named the Midwest Farm 
Paper that serves their state. 


Don’t think these dealers don’t know 
what they’re talking about. Here are 
5 farm papers which actually cover 76 
per cent of all farms, in this area which 
receives over one-third of America’s 
farm income. They do it with less than 






NORTH 
DAKOTA 


SOUTH 
DAKOTA 


NEBRASKA \ wa 





6 per cent duplication. Five national 
farm papers put together give you only 


64 per cent coverage in this area—and at | 


a duplication of 40 per cent. 


These 5 Midwest farm papers can’t 
help but have this superlative coverage 
and influence! They are the only farm 
papers in this area with real local inter- 
est, written to give good farmers imme- 
diate help on local crop and selling prob- 
lems. No wonder they get read ‘from 
cover to cover.” 


And this Unit actually costs only one- 
half as much per farm as the five na- 
tional farm papers. Get the complete de- 
tails of how little it costs to cover this 
richest farm market MORE thoroughly, 
in the farm papers your own dealers say 
have the most influence with their pros- 


pects. Call a representative now. 


THE MIDWEST 
FARM PAPER 
UNIT 


Wallaces’ Farmer & lowa Homestead 
Prairie Farmer The Farmer The Nebraska Farmer 
Wisconsin Agriculturist & Farmer 
6 No. Michigan Ave., Chicago 
250 Park Ave., 420 Lexington Ave., New York 
3-258 General Motors Bidg., Detroit 
1548 Russ Bidg., San Francisco 


telegraph boy said “Collect,” so he 
nodded to a vice-president. I 
happened to get hold of the tele- 
gram. Read it—read it out loud. 

Amos—Let’s see here. Says 
here—a telegram to Mr. Walter 
Chrysler, Chrysler Building, New 
York City. lLet’s see who signed 
this thing. Yeah, yeah. This is 
from the dealer in Kansas City. 
“Please state your willingness to 
unveil the new 1936 Plymouth in 
our showroom. We anticipate no 
trouble selling the new Plymouth. 
Would you mind unveiling 200 


used cars I have on hand? 
Andy—tThat’s all right. 
Amos — Yeah, that’s all right, 


ain’t it? 

Andy—I hear that Mr. Chrys- 
ler’s doing more for his salesmen 
than ever before. He told me 
just before this program started 
that he was going to invite every 
Plymouth salesman in America to 


a steak dinner. That is if one 
| steak will go round. 
Amos — Say, by the way, you 





know Mr. Chrysler went to De- 
troit, and on the new 1936 Plym- 
outh—on the very first car that 
came off the line, Mr. Chrysler, 
himself, personally, drove in the 
first rivet on the first car. 

Andy—tThe first rivet on the 
first car, uh? 

Amos—yYeah, his vice-president 
in charge of manufacturing has 
requested us to announce that if 
the person buying that car will 
return it to the dealer the rivet 
will be put in properly. 

Andy—By the way, you know 
they made a great improvement 
in the floating power this year. 

Amos—Floating power, eh? 

Andy—Oh, yes; the new car 
rides like you is on pontoons this 
year. 

Amos—Yeah? Pontoons? Say, 
by the way, they’ve got a new 
acceptance plan at Plymouth. 
Yeah, you send Mr. Chrysler the 
cash and he accepts it and sends 
you the automobile. Oh, it works 
out mine. 

Andy—yYeah, that’s great stuff. 

Amos—We’re just foolin’s We 
don’t know what the sellin’ plans 
is. We guess you can buy them 
for cash, get them 2 off 10, net 
60, or you might be able to bor- 


| row one from the dealer for the 


season. 

Andy—Yeah, we went through 
the factory to see the cars being 
made, and Mr. Chrysler was 








there, and a crowd of us was 
walkin’ through the factory, and 
as Mr. Chrysler would say dif- 
ferent things, why the men 
around there would say “maybe.” 
Mr. Chrysler explained to us later 
they was “yes” men with an in- 
feriority complex. ® 

Amos—Say, where did you get 
that? Read it in a book? 


Andy—Yes, I guess so. 

Amos—Say, by the way, what 
has ten feet and can’t walk? 

Andy—Quintuplets. I read that, 
too. 


Amos—Tell me this—did you 
hear about the new ventilation 
the man was just talkin’ about 
there? 

Andy—Oh, yes; you mean the 
modern ventilation that the 
breeze comes tricklin’ in one win- 
dow and takes the smoke out 
another window without you 
knowin’ it? 

Amos—Oh, yeah, why the ven- 
tilation on the new Plymouth has 
got that beat. Say, and the ladies 
will like this. 


Andy—What’s that? 


Amos—Well, say that your hus- 
band is sittin’ in the back seat 
smoking a big strong cigar that 
has been out three or four times, 
and has been relit and done 
reached that ripe old age, you 
know. Well, ladies, the ventila- 
tion in the new Plymouth not 
only takes the cigar smoke out 
the exhaust pipe, but a thing 
comes up and smacks the cigar 
out of your husband’s mouth. 

Andy—tThat’s high class stuff, 
ain’t it? 

Amos—yYes, sir; you know I 
used to sell automobiles once. 

Andy—Oh, you did, uh? 

Amos—Ladies and gentlemen, 
this is really a true story, that I 
really myself, in Petersburg, Va., 
sold automobiles right after the 
war. 

Andy—yYeah, I’ll vouch for that. 
I remember that. 

Amos—Yeh, this is a true story. 
I had one experience there that 
I like to tell about. This really 
happened. You know I went to 
Petersburg, Va. I was living in 
Richmond, but I went over to 
Petersburg to get this job, selling 
these automobiles that they had. 

Andy—You walked over, didn’t 
you? 

Amos—No, no, but I really got 
over there, and I got this job 
selling the cars, but I didn’t know 
nothin’ about it, so the man that 
owned the place there, he was 
kinda going along on a_ shoe- 
string, you know; he had one car 
in the show room, so he say to 
me the thing for me to do, as 
long as I don’t know nothin’ 
about it, is to hang around the 
show room and read books about 
the men that makes cars and 
about the company that makes 
the cars, and all that. 

Andy—Oh, sure, get all up on 
it. 

Amos—Yeah, that’s the idea. 
The idea is—this is a true story. 
It was my first day at work. 

Andy—Your first day, uh? 

Amos—Yeah, now remember this, 
that was my first day now I’m 
talking about—first day at work. 
I was standin’ there readin’ a 
book and somebody come up to 
get some gasoline—and—oh, I 
forgot to tell you, he told me that 
when they wanted gasoline to go 
out to the pump and give them 
the gasoline, too, you know. 


(Continued on Page 27, Col. 3) 


WHY TRY TO SELL BUCK MORAN, 


AGE 197 


Why, indeed . . . when 
there are so few Buck 


Morans who are earning 
enough money to afford 
new cars. Most of them 
haven’t as yet come of 
“Buying Age.” 


aw Oe ee ee 
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Chicago Elated at NADA Plan of Show Week Meet 


& 


Program Committee Hopes — — ihe 
To Get More Gatherings | aay : iaewe 


Chicago, Oct. 11—The decision | Y 
of the National Automobile Deal- | the expenditure of $50,000 prin- | 
ers’ Assn. board to call a fall | cipally for new and additional 
dealer meeting here during the automatic and tool machinery 
week of Chicago’s 36th annual | equipment. 
automobile show at the Interna-| C. B. Johnson, formerly sales 
tional Amphitheatre is causing | manager Charter-Drive division 
much rejoicing among the show | has been made general sales man- | 
committee and the trade in gen-/| ager of all replacement sales. H. 
eral. | V. Woleben now represents Bur- 

There is agreement that| gess-Norton in Wisconsin, Illinois 
Charles E. Gambill, who presented | 4nd Eastern Iowa, R. B. Hill has 
the proposal to the NADA di-| been assigned the Indiana terri- 
rectors, did a good job at St./tory. R. J. Freeman has taken 

| over the St. Louis territory where 


AT THE LEFT is an ordinary plate glass window in the Automobile Salon of the Chrysler Building 
before the installation of invisible glass. Reflection from the street makes the interior of the salon 
almost indistinguishable. The new invisible glass display window at the right is the first large installa- 
Louis headquarters and that the | tion of its kind in this country and one of the largest in the world. Reflection is eliminated and the 

a warehouse has been opened. passer-by may get a clear view of the display and the interior of the salon. Window display experts 


NADA board acted wisely in en- | 
dorsing the idea. | T. G. MeWhirter has replaced predict | that this type window will soon be widely a dopte -d by automobile dealers. 


Now that the dealers’ national | Dan McDermott, resigned, in the 
Southwest, working out of Dallas.| charge of all sales including| Glenn Luglan has been made|sales in Minnesota. W. C. 


body has acted, the show com-| st, 3 
| A. M. Reeves has been promoted; Charter Drive on the Atlantic} manager of the Minneapolis ware- | Thompson has been made man- 


mittee’s program calls for at- 
tracting numerous other meet-|to Eastern district manager in| seaboard and in New England. house and plz aced in che arge of | ager of the Atlanta warehouse. 


ings to Chicago in connection 
with the show. 
Will Draw Many 
Hopes are being entertained | 
especially that in addition to var- | mM e 
iati ings, the 





ious association gatherings, 
factories will revive the dealer 
meetings and luncheons on the 
scale that prevailed up to last 
year. These hopes are based par- 
ticularly upon the fact that the 
NADA convention will draw deal- 
ers from all parts of the country | 
with the exception of the east, 
in large numbers. 

H. T. Hollingshead, chairman 
of the show committee, announced 
today that a contract for decor- | 
ating and lighting the show has 
been closed with J. C. Becker, 
noted Chicago scenic artist, who 
served in the same capacity at 
the event last winter. The motif, 
he added, will be known as the 
“Hall of Stars,” and the big 
arena in the center of the build- 
ing will be the scene of a bril- 
liant style show to be staged in 
collaboration with the Associated 
Fur Industries of Chicago. 

Despite the greatly increased 
amount of space for car display 
purposes, it took only 20 minutes 
to sell out everything allocated 
to the motor car exhibitors and 
some of them were willing to 
take considerably more square 
footage if it had been available. | 

To Show 29 Makes 


Makes of automobiles to be 
shown will total 29 as compared 
with 23 at the last show. They 
will range from around $400 up 
to $20,000 in factory prices. They 
are as follows: 

Auburn, Bentley, Buick, Cadil- | 
lac, Chevrolet, Chrysler, Cord, De 
Soto, Diesel, Dodge, Duesenberg, 
Ford, Graham, Hudson, Hupmo- | 
bile, LaFayette, LaSalle, Lincoln, 
Nash, Oldsmobile, Packard, 
Pierce-Arrow, Plymouth, Pontiac, 
Reo, Rolls-Royce, Studebaker, 
Terraplane, and Willys. 


Dealers and_ their factories | ‘ 
Rave agreed to ban outside ex- Out of Oldsmobile’s newly-enlarged plants the new 
Se eran teks op of tan. 1936 Oldsmobile cars are speeding to dealers everywhere 


The committee, made up of rep- 


resentatives of each make of car, > + 
has voted to place the handling | for the Nation-Wide Announcement Com ing Soon 


of the show from now on in the | 
hands of three men. They are | 
Hollingshead, chairman of the! Two great new cars for 1936 are rolling off the Oldsmobile Oldsmobile has prepared for a great year in 1936... greater 


committee; K. K. Kenderdine, : 7 . : F oe 
production lines in volume... a big new Oldsmobile Six... than the record-bre aking year "al 1935. Some good dealer 


president of the Chicago Automo- | 
bile Trade Assn., and A. C. Faeh, | a luxurious new Oldsmobile Eight... By train... by truck territories are still ‘éualialin for aggressive, qualified business- 


show manager. M. J. Lanahan, | a 

association director and president | * * ° by freighter they are rushing cate Oldsmobile’ s greatly men. If you are interested in the oan antages of liberal discounts 
“last term, is serving as special | showrooms in eve ry part of ... closed territory ... complete sales co-operation . . . sound 
consultant to this trio. | America. 


expanded plants to dealers’ 
On announcement day, Oldsmobile de alers from sales promotion and advertising...and a highly salable 


ET | coast to coast will be off to a head start with the big new product... write, wire or use the coupon below for full 


Burgess-Norton Expands “Car That Has Everything” for 1936. details on the 1936 Oldsmobile franchise. 


And Changes Personnel 
Geneva, IIl., Oct. 11.—With nine 

months of successful operations 

for 1935 passed, and more orders 


on the books for the next six 
months than ever before in the | 
history of the company, the Bur-| mr, Dp. E. RALSTON 
gess-Norton Mfg. Co., manufac- | Vice-President and General Sales Manager, 
turers of B-N Piston Pins, and| Qjds Motor Works, Lansing, Michigan. 
Charter-Starter-Drives, an- | . 

Dear Sir: Street 


nounced today the beginning of a 
Please send me, in confidence and without obligation on my part, complete 


program of plant and production 
modernization which will involve information on Oldsmobile’s Sales Plans and Franchise for 1936. City 


Name 


Business 
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Streamline Design Enters Motor Truck Field 
Motor Truck Show Will a 


Demonstrate New Trends 


By ROBERT P. PAGE JR. 


President of 
Newark, N. J. Oct. 11.—Stream- | 
line design has entered the motor 
truck field in a pronounced way 
during the past year. The second 
Annual Motor Truck Show, which 
will open here Oct. 29 will im- 
press that fact strongly on the 
minds of all visitors, especially 
those who also attended the first 
show in Newark last October, and 
who may possibly recall that the 
streamlined engine-under-the-seat 
Autocars of the Standard Oil Co. 
of New Jersey were then almost 
the only exhibits of that charac- 
ter in that extensive display of 
highway equipment. 
This year it will be seen that 
streamlining has influenced the 





designs of many other manufac- 
turers, and also that those manu- 


Autocar Co. 

facturers who have short-coupled 
chassis are better able to adapt 
that ultra-modern design to the 
basic lines of their vehicles. 

It seems only a short time ago 
when the users of motor trucks 
apparently gave no heed at all 
to the exterior appearance of the 
vehicles which so conspicuously 
advertised their businesses in all 
the public streets and highways. 
In those days a motor truck was 
thought of as a slow-moving, cum- 
bersome vehicle that covered com- 
paratively short distances on 
solid tires. Automotive engineers 
had already begun to consider 
the problem of developing a more 
modern appearance for the motor 
truck. When Standard Oil Co. 
of New Jersey came into the mar- | 








NEW INSTRUMENT PANEL of the 1936 Cadillac cars. The finish 
of “shadow metallic” grey or tan is relieved by vertical chrome 


striping. 





ket last year seeking streamlined throughout the entire motor truck 


designs, the Autocar engineering 
staff collaborated with the engin- 
eering staff of that company and 
produced the streamlined tank 
truck which is now seen on the 
roads. 
Progress 


in that direction | 


industry has been accelerated by 
the fact that as soon as the first 
streamlined trucks were on the 
road, a demand for this style of 
equipment came from prominent 
users in all lines of business. 


Until HENRY FORD 


or some other genius invents an automobile that can go in different 
directions at the same time — 


the members of any family owning only one automobile will 
continue to depend on the street.cars for their transportation. 


Here is what the Chicago Tribune stated on the subject — 


“The family car is parked downtown — every day the man 


of the house drives to business. 


He parks his car until he 


goes home in the evening. It is the family car, but the 
Family — good weather and bad — uses street cars, cabs or 
shoe leather to go to school, club or shopping. — 


| hope that some of the sales and advertising managers in the automobile 
industry will soon play the part of Haroun al Raschid and mingle a bit on the 
street cars with the masses. | think they will learn that a very large percentage 
of the street car riders are automobile owners and that they constitute the 


majority of the ‘ 


‘Sunday Drivers.” 


Some day, some man in the motor car business will realize that street car 
advertising should be the preferred medium for the advertising of popular-priced 
automobiles. With the exception of the cards of loca! dealers in various cities 
there is no advertising for automobiles in the street cars of the United States. 
What a National opportunity ! 


(aol TT NA 
ma 


Western Advertising Manager 


20 North Wacker Drive — Chicago 








Regulation To 
Be Hard Task 


Says Eastman 


Chicago, Oct. 11.—Regulation of 
the chaotic trucking industry by 
the Interstate Commerce Commis- 
sion in accordance with the new 
Federal laws is admittedly a 
gigantic task, Joseph B. Eastman, 
national transportation co-ordi- 
nator, said yesterday in a talk be- 
fore the third annual convention 
of the American Assn. of Motor 
Vehicle Administrators here in 
the Belmont Hotel. 

Eastman is remaining over in 
Chicago for the American Trans- 
portation Assn.’s meetings open- 
ing at the Stevens Hotel Monday. 
He will be one of the feature 
speakers. 

“Many operators, particularly 
of the common carrier type, have 
regular routes, But many more 
do not and there are thousands 
more who go anywhere for hire, 
at least within specified territory,” 
said Eastman. “A vast number 
are individuals operating only a 
single truck, Nobody knows now 
with any accuracy how many sep- 
arate motor carriers will be sub- 
ject to the jurisdiction of the 
commission. But we have reason 
to believe there are as many as 
250,000. A task of major dimen- 
sions will be to locate them all. 
For unlike the railroads it will 
not be difficult for them to escape 
attention. In dealing with the 
safety question, we shall have 
jurisdiction over an even larger 
number of private motor car- 
riers.” 

Eastman pledged that politics 
will play no part in organizing 
and administering under the new 
act. And that co-operation and 
help of state authorities will be 
sought. 


a a 
System Is Near 
In Indianapolis 


Indianapolis, Ind., Oct. 11— 
Indianapolis will have the most 
completely modern transit sys- 
tem in the United States with 
improvements to be made out 
of a $3,120,000 loan from the 
public works administration, it 
was announced at street railway 
headquarters here. 

Fifty-seven new trackless trol- 
ley cars and 10 new motor buses 
will be added to the system and 
trackless trolleys will take the 
place of street cars on all but 
five city routes. 

Of the loan, $1,700,000 will be 
used to rebuild the central re- 
pair shop, storehouses, garage 
and office. 

It was said that the loan will 
permit completion of a ten-year 
modernization program six years 
ahead of schedule. 

Addition of the new trackless 
trolleys will give the city the 
largest system of this type equip- 
ment in the country. 


Appoint Mizell 


Tallahassee, Fla., Oct. 11.—George 
H. Wilder, for nearly three years 
state motor vehicle commissioner, 
has resigned that post to re-enter 
private business. Governor Dave 
Sholtz, in announcing acceptance of 
Wilder’s resignation, made public 
appointment of B. F. (Bud) Mizell, 
of Gainesville, to succeed him. The 
appointment of Mizell is effective as 
soon as he makes a $200,000 bond 
to take the office. 


Denyes Named 


Detroit, Oct. 11. — Harry M. 
Denyes, formerly in charge of engi- 
neering and sales of the Saginaw 
steering gear division of the General 
Motors Corp., has joined the forces 
of the Gemmer Mfg. Co. through its 
subsidiary, the Marles Steering Gear 
Co. of America. Denyes will have 
charge of the promotion and de- 
velopment. 
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NADA Hopes for Early OK on Fair Trade Pact 


o—““_ 


Price Fixing Si Stumbling 


Block to Rapid Progress 


Washington, Oct. 11.—Despite 
obstacles which have arisen, rep- 
resentatives of the National Auto- 
mobile Dealers’ Assn. remain 
hopeful some form of approval 
by the Federal Trade Commis- 
sion will be placed upon its ap- 
plication for government backing 
of a voluntary trade practice 
agreement designed to take the 
place of the defunct NRA code. 


The chief stumbling block ex- 


ists is the commission’s feeling | 


that the agreement proposed by 


NADA at a preliminary hearing | 


Aug. 23 provides for a price-fixing 
formula which would be in viola- 
tion of the Sherman anti-trust 
law by influencing prices on all 
used cars. This, it feels, is par- 
ticularly true in connection with 
the NADA proposal to publish a 
mean allowance, based upon ac- 
tual sales figures, on used cars. 
It is the contention of NADA, 
however, that this mean price 
would not represent establishment 
of a maximum price but would 
be merely a guide to dealers to 
the actual value they should place 
upon used cars turned in in trade. 


NADA hopes that negotiations 
still going on between its counsel, 
J. Reed Lane, and the commis- 
sion may develop some method 
of overcoming seeming legal bar- 
riers is based upon the fair trade 
practice agreement recently 
granted the wholesale tobacco in- 
dustry by the commission. In 
this there was added to the usual 
language of prohibitions one 
against “excessive allowances.” 
This is all NADA is asking on 
this point, it is contended. 


NADA still hopes for the grant- | 


Ahrens Heads 
New York Auto 
Merchants Assn. 


New York, Oct. 11. 


Motor Car Co. has been named 
the new president of the Auto- 
mobile Merchants Assn. of New 
York, Inc. He was elected fol- 
lowing the resignation of C. K. 
Whittaker at a luncheon of the 
directors of the organization at 
the New York Athletic Club. 
Whittaker has been appointed 
president and general manager 
of the Studebaker Pacific Corp. 
at Los Angeles. 


Among the speakers at the 
luncheon were W. L. Colt, presi- 
dent of the Dodge Co. of New 

York; Lee J. 

Eastman, presi- 

dent of the 

Packard Motor 

Car Co. of New 

York; W. OD. 

Stewart, presi- 

dent of the 

Chrysler New 

York Co.; David 

Fenner, Mack 

ee Truck Co., and 

, — Cc. J. Reeder. 

Don E. Ahrens Whittaker, 

vice-president of the Studebaker 

Corp., is on his way to the Pacific 

Coast to take charge of the Stu- 

debaker’s new far western oper- 

ation. This subsidiary will operate 

an assembly plant in the central 

manufacturing district of Los 

Angeles, catering to the market 

on the Coast and also export 
from Pacific ports. 


Whittaker’s withdrawal from 
the Eastern trade sector, where 
he has long been active, was an- 
nounced at a luncheon tendered 
by the board of the directors of 
the Automobile Merchants Assn. 
of New York, on the eve of his 
departure for the West. Arthur 
W. Pickett, general manager of 
Willys-Overland, Inc., was made 
a director at the same time. 


| mit 





— Don E. | 
Ahrens, general manager of the} 
New York branch of the Cadillac | 








ing of a trade agreement under | 


Classification 1, which provides 
for enforcement by the Federal 
Trade Commission. This failing, 
it believes there would be no dis- 
position to withhold one under 
Classification 2, which would per- 
disciplinary action against 
agreement violators by the in- 
dustry itself. 


In this connection NADA lead- 
ers are becoming more and more 
interested in Great Britain’s han- 
dling of unethical elements of al 
lines of business. Under the 
Union Act, as it applies to the 
automotive industry, the British 
trade association, corresponding 
in general to NADA, fixes prices 
for used cars on the basis of ex- 
perience of groups of 250 dealers 


such cannot remain in business. 
| It is the belief of other in- 
dustrial and business leaders also 
'that the United States is moving 
|toward such a solution of the 
| chiseler problem common to many 
|lines of trade and that eventu- 
|ally the automotive and other in- 
dustries will obtain permanent 
|relief through amendment of ex- 
|isting law. This has already been 
| accomplished for certain lines of 
|agriculture under provisions in- 
| serted in the Co-operative Market- 
"r Act. 

In the meantime NADA has by 
no means lost hope that some 
| forms of relief will be forthcoming 
from the Federal Trade Commis- 

sion. It has been suggested in 
some quarters that NADA might 
modify its proposals to meet com- 
mission objections but no decision 
to do this can be made for the 
present. This power resides in 
has the right to expel undersel-|the board of directors which will 
lers, and without membership | ni not meet again until January. 


ALLOY PISTONS are anodized automatically at the Buick plant. 
Anodizing is a new process that gives the pistons a hard, long-wear- 
ing coating integral with the metal. Instead of depositing material, 
as in plating, the bath is reversed to change the surface metal to a 
hard oxide. 


designated from time to time. 
The association, under the law, 


LIBBEY: OWENS - FORD 


nfty Fo 


ALL-AROUND 


KEEP IT IN MIND when you order your 


cars from the factory. Remember that 
unless you have cars on your floor, with 
Safety Glass in all the windows, com- 
petitors who can provide it with no de- 
lay in delivery have you at a serious 
No 


features you may have when the new 


disadvantage. matter what new 
models come out, Safety GlassAll-Around 
still ranks high in the public mind as 
It 


essential in the modern automobile. 


can make or break a sale. 


LIBBEY°-OWENS*FORD GLASS COMPANY, TOLEDO, OHIO 
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Minnesota Ass’n Surveys F 


© - 


Overcrowding and Poor 
Facilities are Reported 


Minneapolis, Minn., Oct. 11.—A 
survey by the factory-dealer rela- 


tionship committee of the Minne- | 


sota Automobile Dealer Assn., in- | 


dicates there is considerable over- 
crowding of dealers selling the 
three low priced automobiles and 
that a surprisingly large percent- 
age of the dealers do not have 
adequate sales and service facili- 
ties, The committee, which con- 
ducted a survey in all counties 
of Minnesota, was appointed by 
W. W. Wallwork, president of the 
state association. 


“For the past several years the 
members of the motor vehicle re- 
tail trade of this state have dis- 
cussed the need for some sort of 
a control system in the merchan- 





SHow TIME. Great new cars. Now for the big job. Get ’em rolling. Off dealers’ hands. Into 


the hands of enthusiastic owners. Owners who’ll spread the word of how great your new models 





dising of automobiles,” the report 
used car |} 


points out. “Various 
allowance and new car price 
maintenance plans have received 
serious consideration. It is al- 
leged by the majority of our 
members that the retailing of 
motor vehicles will not be a reason- 
ably profitable business unless 
some sort of a control plan is 
adopted and made really effective. 
This matter has been discussed 
by this committee because it is 


| generally believed that such con- 
| trol plans as have been suggested 


cannot be successful without the 
wholehearted support of the 
manufacturers. 

“The opinion of your committee 


| 
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actory-Dealer Relation 





THE “BOYS” at the AC Spark Plug Co. plant just had to have their 


1935-36 bowling season start off with 


none other than Fred S. 


Kimmerling, president and general manager, rolling the first ball. 
Here’s Kimmerling, on the left, about to let fly. 


arrived at after long consideration 
and careful investigation does not 


| stantiate this statement. 





are."e~ It’s time for advertising to produce action now—quick action—such as the News-Post 


produces in Baltimore. Action from pace-making people who get a kick out of owning ‘‘the last 


word.” Alert, quick-acting, ‘“‘let’s- buy-one-now” people—attracted to the News-Post by its 


faster, more alert presentation of news, pictures, features, sports.*—*-That’s why the bulk of 
your Baltimore appropriation should go into the News-Post. That, plus the fact the News-Post 
gives you maximum coverage of the Baltimore market at minimum cost: 170,062 (or 84.6%) of 
the families in the ABC city zone, plus 30,997 in the surrounding territory—all for 35¢ a line. 


meow Let’s get em rolling. Step up your News-Post schedule and step up your Baltimore sales. 











A market of a million people can buy a lot of cars—that’s BALTIMORE 


AD 


OST 


Represented Nationally by 
HEARST INTERNATIONAL 


VERTISING SERVICE 
Rodney E. Boone, 
General Manager 





coincide fully with that generally | 


held by the members of the trade. 
We recognize the fact that the 
retailing of motor vehicles is a 
hazardous business insofar as 


capital is concerned and that the | 


earnings of the average dealer 
are not commensurate with the 
risk and hazard involved. The 
records of Minnesota dealers sub- 
Only 20 
per cent of those dealers opera- 
ting in Minnesota 
are still in the business. Practi- 
cally all of the 80 per cent who 


10 years ago | 
| vice-chairman; 


have retired have done so be-| 


cause whatever capital they had 
became exhausted. 


“The control plans which have 


been suggested would probably be | 


of some value in correcting the 
situation temporarily, but no great 
amount of permanent good would 
be accomplished in our opinion. 
In other words we know that 
present day conditions are un- 
satisfactory. We believe that the 
manufacturers can, if they will, 
do a great deal toward correcting 
this situation but that control 
plans are only emergency mea- 
sures. We are more concerned 
regarding the underlying causes 
for the existing conditions and 
permanent adjustments. 


Too Many Outlets 

“We believe that the principal 
cause for practically all of the 
ills of this trade is the establish- 
ment by manufacturers and dis- 
tributors on the urge of manu- 
facturers, of more retail outlets 
than sales potentials warrant. It 
seems to be the policy of some 
factories to establish dealers with- 
out any regard to sales possibili- 
ties or dealers previously estab- 
lished. This over production of 
dealers cause the development of 
a type of competition wherein the 
best retailers find it difficult to 
make more than a bare living 
wage. Those with any reasonable 
investment, attempting to give 
a line honorable representation 
cannot afford to compete in such 
a market. 


“Because of the recent unsatis- 
factory earning record of this 
trade, individuals with ability and 
capital are reluctant to enter it. 
Therefore, those manufacturers 
wishing to establish a large dealer 
organizacion have done so by con- 
tracting in many instances with 
persons who have no _ proven 


















WHY TRY TO SELL “POP” HUPPERT, 





Ss 


management ability and little if 
any capital. 

| “Our whole contention is that 
it is a useless waste of time to 
discuss control plans as long as 


| manufacturers establish more 
dealers than conditions warrant 
and particularly in view of the 


policy of establishing dealers who 
have no knowledge of sound busi- 
ness procedure and who have 
| no obligation except the earning 
of a daily wage. 
Not Adequate 
“Our investigations indicate 
that fully 30 per cent of all 
dealers in Minnesota do not have 
an adequate place of business, 
no show room, very meager if any 
service facilities, no parts inven- 
tory. Our files contain innumer- 
able reports of dealers of this 
type selling new vehicles at only 
$5.00 to $10.00 more than their 
net cost. If this condition con- 
tinues to prevail and more dealers 
of this type are established those 
maintaining representative in- 
| ventories, a stock of parts and 
decent service facilities will be 
| compelled to make adjustments 
| to bring their operation in line 
| with such competition. 
| The report was signed by Jack 
| Finch, St. Paul, chairman of the 
factory-dealer relationship com- 
mittee; D. V. Murphy, Blue Earth, 
Ed. Taylor, Min- 
neapolis, W. M. Seifert, Winona 
and Ray Scheefe, Minneapolis. 
Answer Questionnaire 

The committee also announced 
the results of a questionnaire, 
which more than 50 per cent of 
the dealers receiving it sent in 
replies. The results of the ques- 
tionnaire made it evident that 
dealers of Minnesota are practi- 
cally unanimous in wanting man- 
ufacturers to institute the follow- 
ing reforms: 

No dealer franchise should 

be cancelled by the manu- 
facturer without cause and with- 
out written notice giving a rea- 
sonable time before effective date. 

Engaging in unfair trade 

practices such as_ excessive 
over allowance on used automo- 
biles and failure to maintain sug- 
gested delivered prices should be 
cause of cancellation of dealer’s 
contract by the manufacturer. 


3 Manufacturers should partici- 
e) pate equally with the dealers 
in the amount of discount granted 
fleet buyers. 

Manufacturers should not re- 
duce the rate of discount to 
dealers as provided in the con- 
tract either directly or indirectly 
during the period of the contract. 


On all items, except taxes, in- 
e? voiced to the dealers he should 
have a mark-up in the retail sales 
price at least equal to that 
granted on the motor vehicle 
itself. 

It is an obligation of the 

manufacturer to analyze care- 
fully and impartially each sales 
territory, determine the number 
of dealers who can operate profit- 
ably therein and refuse to estab- 
lish or permit to be established 
more than that number. Each 
dealer should be given a reason- 
able degree of control over and 
responsibility for a given terri- 
tory. 
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AGE 61? 


“Pop” Huppert, like so 
many men of advanced 
age, is storing away a 
nest egg against old age. 
He cannot afford a new 
car when a second-hand 
one will suit his pur- 
pose. 
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Battery Makers Group | Holds Annual Convention 
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To Reinstate Associate 


Members Barred by NRA| De Soto Will Be 





The 11th 
Tational | 


New York, Oct. 11. 
annual convention of the N 
Battery Manufacturers’ Assn. was | 
held at the Sherman Hotel, Chi- | 
cago, Oct. 3 and 4. The following | 
officers and directors were elected 
for the ensuing year: 
kn 2. Be 


President, Raycroft, 


Electric Storage Battery Co.; first 
vice-president, L. N. Talkes, 


Cleveland Storage Battery Co.; 
second vice-president, F. C. 
Kroeger, Delco-Remy Corp.; sec- 
retary, O. L. Schutz, Grant ae 
age Battery Co.; treasurer, L. 

Doughty, Carlile & Doughty, _- | 
directors, R. T. Pierson, USL Bat- | 
tery Corp.; S. W. Rolph, Willard 
Storage Battery Co.; E. D. Mar- | 
tin, Thomas A. Edison, Inc.; R. D. 











Mowry, Universal Battery Co.; 
Cc. L. Feldtkeller, Solar ae 
C. E. Marlatt, Marlatt B 

Mfg. Co. 


By unanimous vote it was de- 
cided to take back the former 
associate members which type of | 
membership was unavoidably dis- | 
continued under the NRA 
regime. 

The association went on record 
as approving, as a standard for | 
the industry the following pro- 
visions on child and female labor: | 

“No person under 16 years of 
age should be employed in the 

industry and no person under 

18 years of age should be em- | 
ployed in factory work. No 

female should be employed in 
any department where, due to 

the nature of the work or the 
location of the department, 
such female would be exposed 
to an appreciable lead hazard.” 

Other labor, hour and wage 
recommendations were left to the 
discretion of the newly - elected 
directors. 

Cleveland, O., was selected as 
the place of meeting if the direc- 
tors should decide to hold a semi- 
annual association convention 
next Spring. 


Order Backlog 
Reaches 20.009 
At Buick Plant 


Mich., Oct. 





Flint, 11.—Harlow 
H. Curtice, president of Buick, 
announced today that unfilled 


orders on hand for '36 models at 
the opening of business Oct. 10 
totaled 20,009, a peak for the year. 
This compared with 13,870 on 


|}the company’ 





hand on Oct. 1, immediately fol- 
lowing announcement of the new 
models. 

Meanwhile production and ship- 
ment is going on at an acceler- 
ated pace, Curtice said. Pro- 
duction now is averaging 750 cars 
a day, the highest in recent years, 
and is being increased to meet 
the current heavy demand. 

At the same time heavy sched- 
ules have been set up for the re- 
maining months of the year, he 
said, with the result that all man- 
ufacturing divisions will be in 
full operation for an indefinite 
period. 

Virtually all of the manufactur- 
ing divisions are on two and 
three shifts, working five days a 
week, The executive said that 
current employment also is at a 
peak for the year with more 
than 14,000 on the payrolls. 


Dodge Invites Detroit 


To New Car Showing 
Detroit, Oct. 11.—Detroiters are 
to have an opportunity to inspect 
the full line of 1936 Dodge auto- 
mobiles before the cars are ex- 


posed to public view in other 
cities. | 

The permanent transporta- | 
tion exhibit on the fifth floor of 
s administration | 
building on Joseph Campau Ave., 
is being cleared and decorated 
for an automobile show present- 
ing the new passenger cars, a 
representative line-up of commer- 
cial cars and trucks, as well as a 


| collection of older motor vehicles 
|that have made motoring history. | 


Originally arranged for the} 


benefit of employes and visiting | 


the show will be 
It will be 
5:00 p.m., 


| Dodge dealers, 
open to the public. 
open between 1:00 and 
Oct. 17, 18, 19, 20. 









There’s no 


Roy testes hee 


Aimed at Women 


Oct. 
of the 1936 De 
effect that 


New York, 
a press preview 
Soto, rumors to the 
Walter P. 
| duce the 1936 De Soto as Amer- 
ica’s first “woman’s car” were 
quashed today by Byron C. Foy, 
president of the De Soto Motor 
Corp. 


| “The 1936 De Soto will be a 
‘style’ car,” the executive said, 
“but it will be a car for everyone. 
I think that it is easy to under- 
stand how some newsman might 
have considered it a direct bid for 
the women’s market because of 


| its new beauty and the refinement | 


| and detail of its ' interior—but it’s 


*Kegistered 


BODY BY FISHER 


11.—Following | - — mont 
\ \ 
‘Stutz Cars For 


Chrysler would intro- | 








The crowning bez auty of the 


new Buick for 1936 is 
SOLIDSTEELTURRETTOPR 


its 


} ance 


a car that will sell on 
formance as well as its 
ance.” 

According to present indications 
the new De Sotos will be intro- 
duced to the public early in 
November. 


its per- 
appear- 


1936 Make Bow 
To the Publie 


Indianapolis, Ind., Oct. 11. 
1936, the Stutz Motor Car Co. has 
made little change from its 1935 
models either in general appear- 
or basic mechanics. 
body lines have been refined and 
body appointments are dignified 
and luxurious. 


Basic safety features include 






“Turret Top” Body 


For | 


Stutz | 


You'll be cooler in summer, warmer in 


winter, safer all the time, 
corners are scientifically rounded for greater beauty 
struction provides maximum rigidity and strength. 


incidentally, is welded to the steel body panels all round, making 
the entire body @ super-rigid, sheck-proof, weave-proof unit 


“SOFT SPOT?” over your head 
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| low center of gravity, worm drive, 
double drop frame, “side bumper” 
steel running boards integral with 
| the frame, “feather touch” safety 
power brakes and safety glass 
all around. Features which con- 
tribute to safety through increased 
dependability and extra perform- 
ance are overhead valves, over- 
| head camshaft, duplex carbure- 
tion, automatic chassis lubrica- 
tion, no fan belt and thermo- 
statically controlled hydraulic 
shock absorbers. 

The dual valve models are 
equipped with downdraft carbure- 
| tion, combination air cleaner and 
carburetor silencer, hydrothermic 
| control of intake gas temperature 
and a combination oil cooler and 
| hee ater. On the custom models 
| are found four door hoods with 
| thermostatically controlled under- 
| hood tempers ature. 








with the solid steel 
by Fisher. Note also that the 


to 


reduce wind resistance and noise — and because this sphere con- 


"Turret Top,” 


in the phenomenal new Buicks! 


OR 1936, Buick deliberately set out to 


produce a 


line of motor cars that 


would startle the world — in the breath- 


taking quality 
well as in the 


styling. 


of their performance as 


mature smartness of their 


Naturally, then, the new Buicks have the 


great, 


beautifully fashioned “Turret 


Top” — which 


BODY BY FISHER on Genera Motors CARS ONLY: CHEVROLET + PONTIAC - 


seamless, solid steel, 


puts far safer 





protection over the head of every passenger 


than the “soft spot” 


of the conventional 


roof, and also expresses, in fleetness of line, 


the performance 


Buicks are distinguished. 


for which these new 


And like all cars with Body by Fisher the 
new Buicks have No Draft Ventilation — 


GENERAL 
MOTORS 
———_——. 







OLDSMOBILE . 


BUICK - 


a time-tested convenience that 
has added tothe health and com- 


fort of millions of motorists. 


LA SALLE + CADILLAC 
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For Higher-Priced Cars 


New York, ~ Oct. 11.— W. a. 
Chrysler, chairman of the board 
of Chrysler, stated this week that 
for the first time in five or six 
years he looks for a much larger 
market for automobiles in the 
higher-priced fields. 

“The next year for automo- 
biles,” he said, “which begins this 
time two months earlier than 
heretofore, should be a _ better 
year for the higher-priced lines of 
cars than any year in the recent 
past. 

“This, however, will not be at 
the expense of the lower-priced 
cars. People all over the world 
have come to recognize the extra- 
ordinary transportation value ob- 
tainable in the low-priced auto- 
mobiles. I believe this market 
will continue to expand. 

“At the same time, I believe 
that conditions have been devel- 
oping which will produce in 1936 
a greater interest in and demand 
for cars which, because of refine- 
ments in their appointments, 
equipment and performance, are 
more expensive to build and 
therefore must be sold at higher 
prices. 

“Two factors lead me to this 
belief: First, people in all walks 
of life and in various income 
groups have come to be better 
judges of motor car value and to 
recognize that the industry seeks 
to give outstanding value in every 
price field; and, second, returning 
confidence that the country is 
making its way toward better 
times, which in like periods in the 
past has been reflected in expen- 
ditures for more than minimum 
requirements.” 


The Waldorf 
Point of View 


The distinguished setting of 

The Waldorf...witl 

Waldorf's 

vices and social gayety... 
and yet 





superlative ser- 


rooms: 
$5, $6, $7 

Double rooms: 
$8, $9, $10 

ew York life 


centers at The Wa 


Interesting N 


Send for Booklet No. 26 entitled 
“Tripping Around New York” 


WALDORF 
ASTORIA 


49th to 50th Sts. 


| 
| 
| 


Park Avenue, 
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Chrysler Sees Market 





Safety Congress 
Set For Session 


In Louisville, Ky. 





(Continued from Page 1) 
all automobiles, with 60 or 70 
speakers in all on traffic prob- 
lems. 
of safety developments, materials, 
equipments, etc., at the Seelbach 


Hotel, including signal devices, 
road surface materials, safety 
glass, approved headlights, etc. 


There will be some discussion re- 
garding drivers’ license laws, and 
compulsory insurance. 


Compulsory motor vehicle in- 
spections will be given attention; 
pedestrian problems will be re- 
ported on by a special commit- 
tee; and there will be a report 
by R. N. Felge, research engineer 
of the Guide Lamp Corp., Ander- 
son, Ind., on headlights. 

Ralph W, Eaton, city traffic en- 
gineer, Providence, R. I.,_ will 
speak on regulation of speeds on 
main highways through munici- 
palities. 

Rural highway hazards, grade 
crossing elimination, drinking and 
driving law enforcement will also 
be touched on. 

William S. Knudsen, vice-presi- 








STATES 


There will also be exhibits | 








HUMAN BEINGS look like pygmies beside this mechanical giant. 
They are on top of one of the new presses that will make the solid 
steel turret top Fisher bodies for 1936 Pontiac cars. A battery of new 
presses has just been added in the Pontiac Fisher Body Corp. plant 
to take care of the increase in Pontiac car production for 1936. 


att 7. % 


rc 





dent, General Motors, will speak 
on the general program Monday. 
Gov. Harry G. Hoffman, former 
commissioner of Motor Vehicles, 
New Jersey, will discuss traffic 
problems; and Dr. Miller McClin- 
tock, director of the Erskine 
Bureau of Street Traffic Research, 
Harvard, will speak on “Do We 
Have Safe Cars As Well As 
Highways?” 

Burton W. Marsh, Washington, 
D. C., director of the Institute 
of Traffic Engineers, and head 


‘of the Traffic Engineers Depart- 





ment of the AAA, will also speak 
on traffic problems. 

The discussion devoted to com- 
pulsory inspection of all motor 
vehicles used on the highways 
should prove of vast importance 
and great interest. To secure 
compulsory inspection would re- 
quire legislation in many states. 
Merely local compulsion, while of 
benefit, would not control the 
many, Many cars moving in and 
out of metropolitan districts 





daily, and to be of real value, 
such a movement would have to 


become more or less national 
through legislative action by 
states. 


Coming Events 





SHOW DATES ON PAGE 2 


OCTOBER 
14-15—Chicago. American Trucking Assn. 
nual Convention. 
14-18—Louisville, Ky. National Safety Council. 
24th Annual Safety Congress. 
17-20—London, Eng. 29th International Auto- 
mobile Exposition, Olympia, 
21-25—New York. Third Annual Industrial 
Material Exhibit. Hotel Astor. 
24-25—New Orleans, La. National Assn. of 
Motor Bus Operators. Annual Meeting. 
27-30—Atlantic City, N. J. Assn. of National 
Advertisers. 26th Annual Meeting. 


An- 


30-31, Nov. |-2—Newark, N. J. Commercial 
Vehicle Show. 
NOVEMBER 
3-4—Chicago. National Battery Mfrs, Assn, 


Convention. Sherman Hotel. 
4—New York. Society of Automotive En- 
gineers. Annual Dinner, 
4-6—New York. National Tire Dealers Assn. 
National Convention, 
11-14—Los Angeles. American Petroleum In- 
stitute, 16th Annual Meeting. Bilt- 
more Hotel. 
DECEMBER 
7-8—Atlantic City, N. J. Automotive Booster 
Clubs International. Annual Meeting. 
Hotel Madison. 
9-13—Atlantic City, N. J. 
Industries Show. 
JANUARY 
SAE Annual Meet. 


Automotive Service 


13-17—Detroit. 


Chiles Named 


Youngstown, O., Oct. 11.—Frank 
F. Chiles, formerly manager of sales 
of the bar division of Corrigan, Mc- 
Kinney Steel Co., has been appointed 
assistant manager of sales of the bar 
division, Republic Steel Corp., with 
headquarters here. 


NEW PASSENGER CAR REGISTRA 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and 
Metropolitan New York area which are compiled by Sherlock & Arnold. 


CHRYSLER GROUP 


Chrysler 












FORD GROUP 














GENERAL MOTORS GROUP 











Chevrolet 














































































































































Total, 3 States 35 62) 52| 278) 736) 1128 1 1742 90) d 2098 18} 260) 310) 2785 

_ for September "34 76! 29| 169] 843] 1117 1387 1388 152| 2} 1578 10 227 216) 2185 
Arkansas 35 6| 6| 60 112| 184] 355 2} 357] 12; 430 3 24 48| 517 
34 12} 12) 167 221] 376 376 | 13) | 44.0| 4| 30 24| 512 

Georgia 35 | 34| 18 72; 309) 433 538 539 82| 2} 1000) 10) 76, 82| 1252 
rc 34 | 29) 12! 67| 555! 663 1376) 4| 13880 76! 3} 1007| 5 87) 89| 1267 
Idaho 35 | 7 10 35 108; 160] 236) | 236 | 6 1 290 ‘2 25 40|. 363 
BS 34 | 10) 8| 42| 133! 193] 243 243 | 18| 1| 266 25 12} 323 
Louisiana 35 14! 11 58 141 224 | 525) 1}; 526 24 3 710) | 61l—i‘éz«wGS|SCtC«SGSG 
z ae "34 15 13| 101] 378) ~—-507] 1003 2| 1005 47| 6] 1139] 2 82 51| 1327 
Missouri 35 50 31, 150; 470; 701] 1143; 1| 1144] 77| 5| 1605) 17/215) 2133 
34 31} 17} 141] 564 753] 1101 8} 1109] 6| 1240 5| 170] 127| 1686 

Montana 35 | 22 9 77 177, 2851 ~—-362/ 362 13} 1, 548) 5 34 44, 645 
- 34 | 17/ 4| 39/ 149] 209} 239) 1] 240 29] | 315] 2} 21 18] 385 

New Mexico 35 | 11 3 22) 50) 86 | 129 | 129 | 5 | 162 2 14 12; 195 
: 34 | 7| 2) 11] 87; 107] 190 190 | 16] |} 174 17} ——:15|__—222 
North Carolina 35 | 33) 23 99, 500 6551 1477 | 1477 | = 1| = 117; 109! +2103 
34 | 47 a 100] 1004 1160] 1593 8] 15961] 83 4| 1656 102) 110] 1956 

North Dakota 35 | 11) 17 88) 1171 293 | 293 | | 246) = 1; —«ig| Ss 292 
34 | 2 4 17} 93} 116) 282 282 | 12 3 215} 18 263 

Utah 35 15) so 47| 73; 156] 205) 205 | 14) | 25 ~~ 346 
°B4 15| 4| 31} 103) 153] 184| 184 | 20) 196 ia 257 

West Virginia 35 | 20 23) 61; 250) 354] 344/ 346 | 18 1 469) 3 ow | 62) +604 
‘341 31) 12) ~ 82} 370! 4957 369) 3| 3711 25} 421 76] 29) 557 

Total, 14 States 35 285} 208; 976) 3014) 4483] 7348 8| 7356 385, 23) 9672| 82} 927) 1012] 12101 
for September 34 292 114] 842] 4446] 5694 8364 579 24| 8647 86| 882] 722] 10890 
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CHRYSLER GROUP 


FORD GROUP 






















GENERAL MOTORS GROUP 
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MONTH 3 8 3 c 2g | 3 e | 6 ¥ 

Bio ® |) g] 3/4 12/65] 3] be] 3 |] 3 

Fi); eo 1B] 5] 8/35 | e138 18) 3) £] a] ssl e | ? 

oe v0 a a fu Ly =] o 3) oO 0 w= ° O ~ 
January 35 | 1924) 1261! 8978! 24873) 37036] 46306! 115] 46421 4240! 297| 26549) 369! 4453) 5864! 41772 
34] 450} 500! 3960] 9679] 14589] 25828! 112} 25940] 2738] 183 7223] 69 557| 2363] 13133 
February ’35] 2646! 1458) 11352) 26886) 42342] 64957] 113| 65070] 3651) 316) 29536 404| 9220) 8737] 51864 
341 255| 284] 5990] 16684] 23213] 28810! 137] 28947] 3205! 382] 24851 32| 1749] 4206] 34425 
March ’351 4283) 2583) 17506! 34615] 58987] 94986) 95128] 5393) 433) 55733) 500) 14755! 13449] 90263 
34] tora 866| 9657| 30918] 43320] 46200] 178] 46378] 4962) 516] 50796] 153] 4602| 7259] 68288 
April ’351 5204! 3084) 20302) 42707) 712971105479] 192/105671 6952} 541| 75083! 1379] 17661| 16038/117654 
34] 3529 1381] 11527| 34295 507321 61986 236) 6 62222 6453) 672| 63501] 782 8916] 9612] 89936 
May "35 | 5217! 2957| 20092] 43713| 71979] 93467| 213) 93680] 7082! 549) 59209) 1593] 17930] 16058/102421 
318 er 1457] 9058] 33291] 47519] 68051) 223) 68274] 5310! 683! 57795 962| 9331| 9237] 83318 
June "351 4778; 2917| 18693) 40263) 666511 83273! 159] 834321 6758! 529] 66054) 1403] 16421] 14978/106143 
341 3228! 1146! 9220] 34118] 47712] 64405] 175| 645801 8309] 499] 64580 762| 9190] 9031! 92371 
July 35 4542! 3057| 18951| 40674] 67224] aaa = 83332] 6700! 457| 71226| 1101] 15632! 15208/110324 
"34 8257| 1372] 10031) 38289) 52949] 63205] 160] 63365] 400] 67026 593] 9197| 8618] 93785 
August ’35| 3443! 2468] 14888] 32147| 529461 61590) 133| 61723] 4717) 314] 68281| 1056) 11839] 11906) 98113 
oi 34] 2922] 1335] 8420] 33107 45784] 54112) 203] 54315] 5808] 309] 55507 446} 8524) 6602] 77196 
Total, 14 States 351 285| 208) 976| 3014) 4483] 7348|  8| 73561 385, 23| 9672! 82| 927) 1012) 12101 
__ for September 841 292) 114] 842] +4446) 5694] 8343] 21) 8364] 579) 24] 8647] 36| 882] 722] 10890 
Total to Date 35 | 32322) 19993/131738|/288892|472945 | 640609] 1204|641813] 45878) 3459/461343| 7887/108838/103250/730655 
84 19525| 8455] 68705|234827/831512 | 420940] 1445/422385] 45315| 3668/399926| 3835/ 52948! 57650/568342 
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Chris 


Sparks » 


Sinsabaugh 


(Continued from Page 1) 


struction and maintenance. It is 
his belief that road building and 
road engineering have not kept 
pace with other safety move- 
ments, occasioned perhaps be- 
cause the highway builders have 
not been able to get all the gas 
tax money for the purpose of 
highway improvement. 
oe * of 
PRESS PREVIEWS of Chrys- 
ler, De Soto and Pontiac kept the 
Paul Prys busy this week. In- 
spection of these new lines only 
confirms the belief we have that 
the industry is going to be mighty 
proud of the products of the en- 
gineering incubators, and de- 
signed for the ’36 market. 
Chrysler and De Soto are not 
going to take the lid off for an- 
other couple of weeks, but the 
look-see I had at the party last 
Wednesday leads me to believe 
these two lines will as usual be 
in the front ranks next year. The 
famous Airflow type of bodies 
which feature both Chrysler and 
De Soto will be continued, but 
there has been a refining of lines 
that adds grace and beauty of 
body. 
o* 
ESCORTED BY old Hern De 
Soto himself, I peeked at the De 
Sotos and noted what has been 
done in the way of dolling up the 
interiors. The upholstery is of 


* * 


particularly high class and sticks 


out like a sore thumb as one of | 
Air- | 


tne talking points. The 
streamed De Soto, the so-called 
“conventional” line, shows im- 


provement in body lines, if such | 


a thing is possible. 


* * * 


AS FOR THE Chryslers, I was | 


particularly impressed with the 
higher-priced jobs and it looks 
to me as if Chrysler is going to 
be right in the midst of that in- 


teresting fight for business in the | 


higher priced brackets, that group 
that includes Packard, LaSalle, 
Buick, Lincoln, Studebaker Presi- 
dent, the de luxed Hudson and 
several others which are in what 
may be called the $1,000-$1,500 
class. 

2K 


THAT DIVISION, my friends, 
is going to be a dog fight next 
year, for I feel it reflects a de- 
cided change of trend. People 
have more money to spend for 
automobiles, I think, and as an 
instance of this a Chicago news- 
paper man who is given to study- 
ing sales figures tells me that in 
his city the used car market re- 
flects this. Trade-ins of '34 and 
’35 models of the low-priced di- 
vision show, he says, the 
strengthening of the market for 
higher-priced cars. 


* * 


Teter. 





ROLLED OVER at 60 miles an hour, this new 1936 Plymouth is 
seen as it goes through the torturous tests devised by daredevil Lucky 
Teter drove the car away under its own power as soon as the 
wheels touched the ground upon completion of the roll. 
girder-steel frame helps the car to withstand such treatment. 


A new type 
This 


is the first photo of the new Plymouth, which will be publicly an- 


nounced Oct. 26. 


ATTENDING the Pontiac din- 
ner for its field men last week, 
I heard Dick Grant declare that 
Pontiac is the most distinctive 
car on the market, an enconium 
from the GM vice-president in 
charge of sales that was greatly 
appreciated by the banqueters. 
Up to that time I had not seen 
the new lines, but at the press 
preview on Thursday I could 
understand him better. 

The new Pontiac has not been 
greatly altered in looks, only 
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lines softened and refined. It 
still is distinctive, retaining the 
famous “Roman nose,” as I 
dubbed that pronounced feature 
of the radiator, which must have 
clicked, for I note that others 
have swung to that type. 
get the impression the car 


somewhat of an optical illusion, 


only going to show what the body | 
designers have done for Klingler | 


& Co. * * ® 
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| to have any Paul Pry party, but 

|I get it from Buffalo that Art 
Chanter is doing a bit of strut- 
ting over what he has in store for 
his prospects next year. It will 
be Pierce-Arrow’s 36th year in 
the business and I understand 
that there will be no change in 

|company policy of building only 
ears of the highest quality stand- 
ards. Chanter is sticking to 

| twelves and eights and his main 

| engineering thought has been to 
build safety into the car, which 
is in distinct line with the indus- 

try as a whole, a policy which the 
column already has touched on 
in today’s effort. 


w 

Teetor to Speak 
| Pittsburgh, Pa., Oct. 11—Ralph 
| Teetor will speak at the meeting of 
the Pittsburgh section of the Society 
of Automotive Engineers Tuesday 
evening, Oct. 15 at Webster Hall. 
The meeting will be preceded by a 
dinner at 6:30, in honor of Teetor, 
who has been nominated for presi- 
dent of the national Society of Auto- 
motive Engineers for 1936. 

Teetor, who is in charge of engi- 
| neering of the Perfect Circle Co. 
| will speak on “Motor Conditions 
| Affecting Piston Ring Performance.” 


from 


$2.50 


for an outside room 
with bath, shower 
and radio at the 


HOTEL 
MONTCLAIR 


and only $3.50 


for two persons 





One of New York’s largest 
and newest hotels, contain- 
ing 800 outside rooms. 
Located in the center of 
the world’s greatest busi- 
ness-shopping district—the 
Grand Central Zone. 


* 
2 SHORT BLOCKS FROM 
GRAND CENTRAL 
PALACE 


AUTOMOBILE SHOW 
NOV. 2 10 9 


Casino Montclair, one of 
the most attractive rendez- 
vous in town—Dancing at 
Luncheon, Dinner and 
Supper. 
LUNCHEON FROM 65c. 
DINNER FROM $1.25, 


SUPPER SPECIALTIES 
FROM 75c. 





Two OrcHESTRAS— 
NEVER A COVER CHARGE. 


|| NEW YORK 


HOTEL 


| 
| 


MONTCLAIR 


Lexington Ave. at 49*" to 50** Sts. 
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Motors Reach New H 


’ 7° 
Chrysler Rises 

To 76; Borg 

* - 
. — 
Warner Strong 
4 
By C. J. ALEXANDER 

New York, Oct. 11. Another 
strong upsurge in stocks of auto- 
motive companies got under way 
Thursday, led by Chrysler, which 
not only crossed 75 for the first 
time in many months but reached 
76 during the same trading ses- 
sion, Borg-Warner was another 
outstanding motor stock in the 
latter part of the week, this ac- 
cessory reaching another new 
high. 

Lifted by the outstanding gains 
of Borg-Warner and Briggs Mfg., 
the price average for the parts 
and accessory group of automo- 
tive stocks made a new high for 
the year in the week ended Oct. 
9. Some of the other accessory 
shares were active and _ strong. 
The passenger car and _ truck 
manufacturing group recovered 
nearly all of its losses of recent 
weeks but failed to get entirely 
back to the year’s high level. Tire 
and rubber shares were slightly 
higher. 

Resumes Dividends 

Automotive Daily News stock 





price averages for the week ended 
Oct, 9 compared as follows with 
the preceding week and the like 
period of last year: 

ae 

Weel 


10 


j rubb. l ; $ 15.44 
General Motors and Chrysler 
snapped back sharply in the pe- 
riod covered by the above aver- 
ages and other car and truck 
shares advanced. Among the 
features were Auburn, Hudson, 
Nash and Packard. In the parts 
and accessory group’ Stewart- 
Warner was heavily bought at 
rising prices following the _ re- 
sumption of dividends. 

Resumption of dividends by 
Stewart-Warner was of the 
outstanding pieces of automotive 
financial news of the week. Not 
only did this company resumed 
payment of 25 cents as the regu- 
lar quarterly but it declared an 
extra of 25 cents right off the 
bat, which means that stockhold- 
ers will get 50 cents a share this 
year. They had received no pre- 
vious payments since 1931. The 
dividends will be paid Dec. 2 to 
stock of record Nov. 1. 


one 


Nash Declares 

Nash Motors Co. declared the | 
regular quarterly dividend of 25 
cents a share on its capital stock, 
payable Nov. 1 to stock of record 
Oct. 15. Briggs Mfg. declared the 
regular quarterly of 50 cents and 
an extra of 50 cents, payable Oct. 
31 to stock of record Oct. 16. Mo- 





dine Mfg. declared 25 cents a 
share, payable Nov. 1 to stock 
of record Oct. 21, the same rate 
as paid in the preceding three 
quarters. Tong Sol Lamp Works, 
Inc., declared the quarterly of 75 


room with private- 
bath. | 


CONVENIENT LOCATION 
SUPERB _ SERVICE 


The CORONADO Hotel 


LINDELL BLVD. AT SPRING AVE: 


SAINT LOUIS 


UNDER THE DIRECTION OF PRESTON) BRADSHAW 
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cents a share on its $3 preferred 
stocks, payable Nov. 1 to stock 
of record Oct. 19. 

The Second National Investors 
Corp., the Third National Invest- 
ors Corp, and the Fourth National 
Investors Corp., investment trusts, 
reported holding of General Mo- 
and Chrysler stocks as 
Sept. 30, as follows: Second, GM, 
6,700 and Chrysler 5,000. Third, 
GM, 7,300 and Chrysler, 3,500. 
Fourth, GM, 33,200 and Chrysler, 
17,800. 

Murray Corp. of America is re- 
ported to be planning to call a 
portion of its 6% per cent mort- 
gage bonds, the exact amount not 
having been determined. There 
$1,446,000 in these bonds out- 
and they are callable 
up to Dec. 1, 1935, at 104. 

Preferred and common stocks 
of Kelly-Springfield Tire Co. have 
been stricken from the list of the 
New York Stock Exchange. 


tors 


is 
standing 


Auto Exports Win 
In New Trade Paet 

Washington, Oct, 11.—The auto- 
mobile industry, which has bene- 
fited so far as its export trade 
is concerned under most of the 
trade pacts, will receive a further 
concession in the agreement ne- 
gotiated with Colombia, the state 
department revealed today. 

A reduction of from 20 to 25 
per cent in duties on automobiles 
and of 50 per cent in the duty on 
trucks and buses was agreed to 
by Colombia. The present duties 
are 8 to 20 per cent on automo- 
biles and 6 per cent on trucks. 

The duty on automobile parts 
will be reduced from 10 to 6 per 
cent, a 40 per cent cut. In 1929, 
Colombia purchased from 
United States automobiles, buses 
and trucks valued at $4,087,801, 
but purchases dropped to $506,113 
in 1933. 


Sparton Loss 
Mich., 
Withing 


ended 


Oct. 11.— The 
for 


net 


Jackson, 
Spark 


year 


ton Co 
June 20, 
733 again 


the 


report 
the 1935, a 
loss of $167 t losses 
f 344,58 
For the mnth June 
1935, the net loss was $18,761 
net profits of 
of 1934. current a 
30, 1935, $11,912,765, in 
$353,735 in cash, against cur 


liabilities of $321,186. 


net 
previous, 


of § Sl, in year 
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against 
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Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Oct. 11, 3:15 P.M.—General Motors and Chrysler 
today again led the motor stocks into new high ground for 


the year. 


Chrysler was particularly active as it approached 


80 and General Motors was knocking on the door of 50 for 


a time. 
during most of the day. 


Firestone Wins 
Patent Suit In 
Appellate Court 


Akron, O., Oct. 11.—The Fire- 
stone Tire & Rubber Co. won a 
substantial victory over one of its 
rivals among the big four in the 
tire industry when a three-judge 
Federal Court of Appeals in Cin- 
cinnati ruled yesterday that the | 
company had not infringed on six 
of seven patents controlled by the 
United States Rubber Co. cover- 
ing the flat band method of tire | 
building. 

Considerable importance from a 
trade standpoint had been at- 
tached to the outcome of this 
litigation since the flat band| 
method is used for most tire pro- | 
duction at the present time. Con- | 
sequently, a verdict of infringe- | 
ment against Firestone might 
have established a form of patent | 
control over the tire industry. 

It was stated authoritatively at 
the United States Rubber Co. that 
any loss of royalties which might 
result from the decision would be 
slight. This statement is borne} 
out by the company’s registration 
statement under the Securities 
in which it is 
stated that royalties received in 
were “negligible in amount.” | 
amount which the company | 
would have received from Fire- 
stone if infringement had been 
established is uncertain and would 
been subject to determina- | 


192 
lwo 


The 


|tion by the Court and possibly to | 


Other automotive issues were active and strong 


negotiations between the two 


companies, 
The decision yesterday reversed 


la prior ruling by the United States 
| District Court 


Cleveland, 
December, 1933, 


in 
handed down in 


| which found U. S. Rubber’s pat- 


ents infringed. The Circuit Court, 
on the other hand, found infringe- 
ment only on the Abbot apparatus 
patent of 1924 and, in this in- 
stance, dismissed the suit without 
prejudice to U. S. Rubber’s seek- 
ing relief through a royalty suit. 
In reviewing the evidence of the 
lower court, the appeals court said 
it appeared Firestone was no 
longer using the process which 
infringed the Abbot patent. 
There were no indications yes- 
terday as to whether U. S. Rubber 


| would contest the Circuit Court’s 


decision in the Supreme Court. 

The flat band method of mak- 
ing tires came into existence 
around 1924 with the introduction 
of balloon tires. The B. F. Good- 
rich Co. was originally a partner 
with U. S. in holding the patents. 
When the suit against Firestone 
was filed Goodrich assigned its 
interests to U. S. and dropped out 
of the litigation. 


Grimm Named 


Detroit, Oct. 11. Harrison B. 
Grimm has joined the staff of Com- 
mercial Credit Co., according to R. 
W. Burman, vice-president. 

Grimm will represent Commercial 
Credit Co. in the Michigan and 
Northern Indiana consultant 
in the financing of industrial equip- 
ment as well as in the financing of 
accounts receivable for growing 
concerns. 


as a 
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ighs in Strong Buying Wave 


Nash Reports 
$161,878 Loss 
Third Quarter 
Kenosha, Wis., Oct. 11.—Nash 


Motors Co. reports for the quar- 
ter ended Aug. 31, a consolidated 


| net loss of $161,878 after depreci- 
| ation, federal taxes, etc., compar- 


ing with net loss of $556,310 in the 
preceding quarter and net loss of 
$628,517 in the August quarter of 
previous year. 

For nine months ended Aug. 31, 
indicated net loss (as com- 
piled from company’s quarterly 
reports) was $1,124,094 after taxes 
and charges, comparing with net 
loss of $1,645,606 for the nine 
months ended Aug. 31, 1934. 

C. W. Nash, chairman of the 
board, cited the quarter’s retail 
sales as evidence of the strides 
which the company is making in 
the volume market, into which it 
introduced the Lafayette in 1933. 

“The Nash Motors Co. stands 
on the threshold of 1936 with a 
greatly augmented dealer and 
distributor organization and with 
sales continuing to mount month 
by month,” Nash said. “Although 
July, August and September are 
not seasonally the best months 
for automobile sales, retail deliv- 
eries of Nash and Lafayette cars 
in that period were greater than 
for any other three-month period 
in the past four years. We have 
made our investment in the low- 
price field, and we are not only 
definitely in it we are aggres- 
sively in it. The company will 
produce 75 per cent more cars 


om 


during 1936 than in 1935. 


Steel Men Optimistic; 


Looking for Upswing 
Youngstown, O., Oct. 11.—-Steel- 
makers were confident this week 
that the steel industry had 
reached the turning point and 
that it will show a gradually ris- 
trend. 

The automobile 
cited as the foremost contribu- 
ting factor, but diverse consum- 
ing interests also were factors in 
bringing the optimistic outlook. 

Youngstown and Pittsburgh dis- 
tricts reported a 2 per cent gain 
in steel works operations during 
the week, the former to 56 per 
cent. Operations throughout the 
country during the past week 
rose 2% points to 53% per cent, 
giving evidence of strength in 
the industry. 


industry was 


Petroleum Up 

Montreal, Can., Oct. 11.—The pro- 
duction of crude petroleum in 
Canada during July declined to 118,- 
812 barrels from June, when the 
total was 120,119 and from the July, 
1934, total of 122,067 barrels, ac- 
cording to a report issued by the 
Dominion Bureau of Statistics. 

The seven month figure was also 
lower than last year, declining 0.8 
per cent to 833,153 barrels. 

Alberta’s output during the month 
included 96,248 barrels of crude 
naphtha and 1,399 of light crude oil 
from the Turner Valley field, 1,660 
of light crude oil from the Red 
Coulee, 2,008 of heavy crude oil 
from the Wainwright and 800 bar- 
rels of heavy crude from the Skiff 
field. 

Rim Inspections Doubled 

Cleveland, O., Oct. 11.—Total num- 
ber of tire rims inspected and ap- 
proved by the Tire and Rim Assn., 
Inc., during September virtually 
doubled inspections for like 1934 
period, and showed an increase of 
31.8 per cent over figure for Au- 
gust. A total of 1,052,044 rims was 
inspected last month, compared with 
797,827 in preceding month and 526,- 
172 in same month last year. 

Inspections for nine months of 
1935 to Sept. 30 totaled 13,295,816, 
an increase of 33.9 per cent over 
9,928,287 in corresponding period 
last year, 

Must Have Tires 
Denver; Colo., Oct. 11.—Beginning 
Jan. 1, all motor vehicles and trail- 
ers without pneumatic tires would 
be banned from Denver streets and 
alleys under the terms of a proposed 
ordinance filed with the city council 
this week. 
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the Ath Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 


Brand New and Hot 


While no definite announcement has been made as yet, 


it is understood that Pierce-Arrow is to let loose with a 
burst of color and considerable circulation in magazines | 


and newspapers around about show time. 


Reports are 


that the theme will be brand new in fine car advertising. 
More than that, we can’t say, but we have been told that 


it’s something pretty hot. 


Fan Mail 

Two indignant readers have 
written in to tell us we were all 
wet on a couple of identifications. 

In the issue of Sept. 27 we de- 
scribed a football booklet which 
we credited, erroneously, to Good- 
year. It should have been Good- 
rich, and we apologize. 

Called the “Goodrich Football 
Fan’s Dope-Book,” it contains all 
the dope on 198 college teams, 
with complete results for 1934 
and schedules for 1935. All- 
American selections are listed 
along with a glossary of terms, 
signals, plays and formations. 

Then ’way back on Sept. 7 we 
were telling about Phil Baker's 
new Gulf show and said that 
Cecil, Warwick & Cecil, Ine., 
handled the account. Young & 
Rubicam wrote us this week to 
tell us that inasmuch as they 
handle both the radio and publi- 
eation advertising for Gulf we 
ought to make a correction. 

If both these errors had oc- 
curred in the same issue we could 
very easily say it must have been 
the day after the night before, 
but now we're stuck. Now that 
the horse is gone we're going to 
lock the barn. 


Out of the Fog 


Straight from London will come 
Jack MHylton’s music for the 
Standard Oil program Sunday 
night, Oct. 15 The following 
week the broadcast will originate 
aboard the S.S. Normandie some- 
where on the high seas. After 
that they will be heard weekly 
from Chicago every Sunday at 
9:30 to 10:30 p.m., CST, over the 
CBS. 


Institutional Account 
The institutional advertising of 
will be han- 
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i cchienaeninations 


dled by McCann-Erickson, Inc., 
Chicago. With it goes the ac- 
count of Borg & Beck Co., an 
affiliated parts company. Albert 
S. White, who serviced these ac- 
counts with Frederick & Mitchell, 
has joined McCann-Erickson. 


Appointments 


V. Brown Irish has been 
pointed director of sales of Cen- 
tral Outdoor Advertising Co., Inc., 
Cleveland. He was formerly na- 
tional contact representative. 
H. B. Sweeney has joined Outdoor 
Advertising, Inc., with headquar- 
ters in Cleveland. 
he has been sales 
Packer - Central Outdoor 
tising. .. Richard Meyer has been 
appointed assistant advertising 
manager of the Wall Street Jour- 
nal. He has been financial adver- 
tising manager for five years. 
Succeeding him is William Mul- 
lin. .. The Pacific Coast offices of 
Ruthrauff & Ryan have made 
three changes. 
now space buyer and A. P. Eckley 
is director of radio for their three 
coast offices. Bart L’Hommedieu, 
account executive, has been made 
Coast director of publicity. . 


manager of 


New York office of J. 


Getchell, Inc., as 


join the 
Stirling 
president. . . 
the Columbia 
tem advertising 
manager. He formerly did 
same work for Bonwit Teller & 
Co., New York. . . Leonard Hole 
has been appointed assistant to 
W. B. Lewis, commercial program 
director of CBS. Hole has been 
with the National Broadcasting 
Co., and later was account exec- 
utive and then in the radio de- 
partment of Benton & Bowles, 
Inc. . . Robert A. Kesner is now 
with the sales staff of World 
Broadcasting System in Chicago. 


3roadcasting 


as 


He was recently in the sales de- | 


partment of WBBM, Chicago... 


Robert C. Griffith, formerly dis- | 
trict sales manager of Baltimore | 


territory of 

Frigidaire, has joined the na- 
tional staff of the Baltimore 
| News-Post and Sunday American. 
... Ralph H. Butler has been ap- 
| pointed advertising and sales pro- 
motion manager of the Anderson 
Co., Gary, Ind., makers of “Vision- 
Control” products. He has been 
with Schwab & Beatty and Grace 
& Holliday. 


and Washington 


‘Northwest Auto Show 


Plans are Announced 


Minneapolis, Minn., Oct. 11. 
| Preliminary plans for the sta- 
ging of the annual Northwest 
Automobile show Nov. 28 to 30 


were announced today by George | 


K. Belden, president of the Minn- 
eapolis Auto Trades Assn. 

The show will be held 
new National Guard 
which is nearing completion and 
will be the first public event to 
be held in this new building. 
Belden will be general 
of the show. 

“The 
cago 
to 23. 
immediately follow and all ex- 
hibits will be shipped from Chi- 
cago here,” Belden announced. 

Other officers of the association 


in the 


in 
Nov. 


show 
from 


automobile 
to be held 


is 


| BILLION 
DOLLARS 
6.5 


$ 5,899,000,000 


6 





ap- | 


For six years | 


Adver- | 


Ilona Magory is | 


-| ing 
Ralph D. Allum, for 11 years vice- | 
president of Lord & Thomas, will | 


vice- | 
John Fox is joining | 
Sys- | 
production | 
the | 


Armory | 


manager | 


Chi- | 
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The Minneapolis show will | 


% TENTATIVE 
ESTIMATE 


1932 


Allez! 
for 


1931 
TOOT! Tout 
Farmer” speaks 


| TOOT! 
“Prairie 


| Amos ’n’ Andy Break Rules 
To Greet Plymouth Listeners 





Oh, then, you was the 
gas boy—that’s what you was. 

Amos—No, no; I was the sales- 
man—now this was my first day 
at work. 


Andy 


Andy 


First day, eh? 
Amos—Now I went out to 
gas tank—now this is a 
story, on my word of honor. 
man drove up and he had his 
wife and another couple in the 
car with him, and they were go- 
from Bangor, Maine, to St 
Petersburg, Fla. So I say to him, 
I say, what you want, and he say 
fill it up with gas, and I say you 
sure is crowded in there ain't 
you? And he say to me, he say, 
well you know that’s a funny 
thing, son, he say, we was just 
talkin’ about that coming into 
St. P. how crowded we was I 
say, you got them suitcases on 
your laps and everything. I say, 
we got a car in the showroom 
here that has got 7 seats in it, I 
say, why don’t you look at it? 
Andy—You got right to being 
a salesman right away? 
Amos—Now this was my first 
day at work, and this is a true 


true 
A 











buying age. 
in Chicago 


These Leading Americans. 


FARM CASH 
INCOME 


BY CALENDAR YEARS 


$ 4,328,000,000 
SOURCE : U.S. DEPARTMENT 


1933 
The above drawing prepared by the 
itself. 
steadily it looks like we’re on our way. 


Continued from Page 


| yes, sir, come on in and look at 
it. 
| 


the | 


Fortunately there are a great number of people 
who are neither too young nor too old to be 
fine prospects for new car sales. 
Leading “Americans in today’s market—-men and 
women, in their 30s and 40s, who have come of 
Fortunately, too, there’s a paper 
the American — which, over the 
years, has built up a large circulation among 
With 


evening circulation in Chicago, and more im- 


$6,387,000,000 


$ 5,117,000,000 


OF AGRICULTURE. 


1934 1935 


With farm income climbing 


18 


story, on my word of honor. He 
say, you got a new car? I say, |} 


Well, I took him in there 
and he looked at it, and he say to | 
me he say, how much for my 
for that car, do you want in cash | 
and my car? So now, I couldn’t 
move, you know. 

Andy—Yeah, 
there didn’t he? 

Amos-—I looked like Max Baer | 
there for a second. I was stand- 
in’ there—I say, just a minute ’til | 
I get the boss. So I got the boss 
and the boss walked in and said 
how do you do. What can I 
for you? The man says to him, 
he say, well, I give you my car, 
and how much cash do you want 
for the seven-passenger car? The 
boss looked like Levinsky after 
Louis hit him. 

Andy—He kinda 
eh? 

Amos-—Yeah, he couldn’t move 
neither. You well upon my 
word of honor this was my first | 
day, now upon my word of honor 
that man bought that automobile 
from me, and give me his car and | 


kinda got you} 





do 


got him, too, 


see, 


|organic chemicals department 
| I. duPont 
}; nounces a 


| Grant 
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the cash and didn’t dicker around, 
just paid the cash and drove out 
with it, and that was my first day 
at work. 
Andy 
Amos 


when I 
mobile. 


Your first day at work? 
Yeah—11 months later 
sold my next auto- 


Well, the Plymouth 
people say to us, they say, we 
wish you boys would say some- 
thing about the Plymouth motor. 
You’ve been drivin’ a Plymouth, 
we said to them we said, we 
don’t know nothin’ about the 
Plymouth motor. We ain’t never 
took the hood up yet. 

Amos—And now, ladies and 
gentlemen, and those of you who 
are listening to this program, the 
purpose of our being here on the 
radio is not to endorse any auto- 
mobile or to tell you the merits 
of any automobile. We believe 
sincerely that modern science has 
made it possible for you to have 
the greatest comfort, the greatest 
safety and the greatest perform- 
ance in a new automobile that 
you can ever ask for. No doubt 
Mr. Chrysler, with many other 
geniuses in the automobile indus- 
try, has worked out an automobile 
abreast of time. To you sales- 
men who are listening in at the 
various meetings throughout the 
U. S., it is up to you to show your 
prospect that you have this auto- 
mobile. We wish you luck. It 
has been a pleasure to talk to 
you, and we want to thank you, 
and we would like to say good 
afternoon. 

Andy—Good afternoon. 


Andy 


sO 


New Anti-Freeze 

Del., Oct. 11.—The 
of E. 
& Co. an- 
anti-freeze for au- 
protection called 


Wilmington, 


de 
new 
tomobile radiator 
“Five Star Anti-Freeze,” which con- 
tain the qualities of protecting, 
corrosion, all metallic parts 
cooling system. It contains 
ingredients considered 
provide complete pro- 


Nemours 


against 
of the 
hive major 
ner iry to 
on 


Oneida Show 


Oneida, N. Y., Oct. 11. The 
Oneida Automobile Dealers Assn. 
will hold its eighth automobile show 
the week of Dec, 2, at the New York 
State Armory. 

The show is 
mobile shows in 
that there has 
mission charge. 

The show will be managed by 
Loring, who has managed 
each of the eight preceding shows. 


among auto- 
York State, in 
been an ad- 


unique 
New 
never 


But you CAN sell 
THESE LEADING AMERICANS 


They’re of “Buying Age” 
in their 303 and 40: 


They "re the 


the largest 


portan’, the largest concentrated active cireu- 
lation in town, the American offers automobile 


in charge of the show include W. | 


R. Stephens, vice-president; C. S. 

O’Connor, secretary and treasurer 
| and E. F. Pomeroy, L. F. John- 
ison and F, C. O'Donnell, direc- 
| tors. 


advertisers Chicago’s No. 1 opportunity for new 
car sales. Keep within the economic Age Limit 
-men and women in their 30s and 40s—and 
you'll sell more cars. 
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AUTOMOBILES 


Tue search for the major market of the United 
States, by counties, leads to surprising facts. To 
start with, out of a total of 3,074 counties, it devel- 
ops that in 2,450 of them there is no city of 10,000 
or more population. 


These 2,450 counties are shown in red on the 
above map. They comprise 80% of all the counties 
in the United States, yet they contain only 32% of 
all the families and account for less than 20% of 
the country’s total retail sales. 


The American Weekly reaches a litle more —_adverti more 


Are Sold 


than 800,000 families, about 14% of its circulation, 
in these 2,450 counties... an area of some value to 
automobile manufacturers (since 26% of all new 
car registrations were recorded in the 2,450 coun- 
ties during the first six months of 1935) but cer- 
tainly not the places where the major volume of 
business is done. 


The American Weekly has discussed the real 
market with many executives in the automotive 
field. Maybe that is why some of the most impor- 
tant automobile manufacturers find it profitable to 
advertise in The American Weekly. 
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